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Andy's Tavern & Restaurant For Sale 
Princeton Township's oldest licensed tavern and 
restaurant is available for sale. Strategically !o- 
cated adjacent to Route 1 corridor, renovated in 
1990, and with great expansion possibilities, this 
offering is an outstanding opportunity. 


Contact Norman Callaway 
N.T. Callaway Real Estate 


609-921-1050 
4 Nassau Street 
Princeton, NJ 


& Callaway 
=<, Commercial 


All American Cleaning 


“Customized Office Cleaning” PRINCETON 
AA! “Dependable 182 NASSAU STREET 
* Economically PRIME RETAIL STORE 
ae 3,375 sq. ft. with 32 feet of 
Safe frontage opposite university 


For further information call 


General office, floors, carpets, 
windows, and more! 


(609) 448-2629 


Call the cleaners that care! 


STEVEN B. COHEN 
Wm. A. White/Grubb & Ellis 
609-989-8500 
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Grand Slam for Home Buyers 


Fixed rates are as low as they've been in A decade; 
And prices have been slashed to sell out inventory 


ow is the time to buy or 
refinance a home. 

It has been more than a decade 
since fixed-rate mortgage money 
was available to home buyers at 
interest rates as low as 8.5 percent. 
The last time was in the late 1970s 
when you could still buy a decent 


house for under $100,000 — if you 


had a good job. The national unem- 
ployment rate, then at 6.9 percent, 
was on its way down from a post- 
war high of 9.1 percent during the 
most severe recession in 40 years. 

Fortunate, indeed, were those 
who borrowed mortgage money at 
a fixed rate of 8.5 percent when it 
was available. 

For the next five years home val- 
ues across the nation rose at about 
nine percent per annum. Mean- 
while, the economy was racked by 
double-digit inflation in the early 
’80s. To bring the economy to its 
knees in 1982, a heavy dose of high 
interest rates was applied; the rate 
for new fixed-rate home mortgages 
actually rose above 15 percent! 

Fortunate, indeed, were those 
who had borrowed mortgage 
money at a fixed rate of 8.5 percent 
when it was available. 

Some of us were lucky enough to 
buy a home in 1983 when fixed- 
rate mortgages came down to 12.5 
percent. Not long afterward, we ex- 
perienced a false inflation; home 
prices in this area skyrocketed at 
the rate of 20 percent to 30 percent 


per annum. On May 6, 1986, a 
friend of mine put his Princeton 
home on the market at an asking 
price of $200,000. Before the 
month was over, frenzied buyers 
had bid the price up to $242,500. 

It was the time to sell. 

It was also the time to refinance. 
By 1986 interest rates dipped back 
under 10 percent. Our mortgage 
balance at the time was about 
$104,000 with 17 years left to go at 
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‘To every thing 
there is a season, 
andatime...’ 

— Ecclesiastes. 
In real estate, it’s 
time to buy. 


an interest rate of 12.5 percent. By 
refinancing at 9 3/8 percent, we 
reduced the payments by $112.48 
per month and clipped two years 
off the loan term. Total interest cost 
over the life of the loan was re- 
duced by nearly $50,000. 

The decision to refinance really 
was a no-brainer. But the opportu- 
nity didn’t last long because rates 
drifted up over 10 percent before 
long. Those who didn’t act when 
the time was right lost out. 


by Edward Madsen 


With home prices escalating so 
rapidly, it was a time when builders 
could make a lot of money. But itis 
axiomatic that profit breeds compe- 
tition and exorbitant profit breeds 
ruinous competition. Too many 
new housing units came on the 
market too quickly. Prices de- 
clined. And how! 

Some said the market for condo- 
miniums was dead. But 2,500 peo- 
ple flocked to the Colonnade Pointe 
auction on April 29, 1990. When 
the final gavel fell, 86 condomin- 
ium units with a pre-auction aver- 
age price of $142,023 per unit had 
been sold for an average of 
$106,246 per unit. 

It was a time to bid but not to 
build. 

Some thought the market for 
land was dead. But on June 3, 1991, 
at an auction ordered by the Bank- 
ruptcy Court, 46 people showed up 
with $10,000 cashier’s checks in 
hand to bid on 16 lots in Lawrence 
Township’s Squires Runne subdi- 
vision. Within an hour the 1.5-acre 
lots had sold at an average price of 
$85,625 per lot. 

The builders who hadn’t been 
forced into bankruptcy lowered 
their prices as much as necessary to 
sell out their inventory. Town- 
houses originally priced above 
$200,000 at Fair Acres in Kingston 
were reduced to about $150,000 
before the last one was gone. 

But now the last one is gone 


Princeton's Prestigious 


Carneg 


We'll give 


your clients 
the reception 
they deserve. 


We'll give you 
the support 
services you 
need forsuccess. 


Allin 


Princeton's 
Carnegie Center. 


ie Executive Center 


Focal Point of America's Business 


For Information, call orwrite Carnegie Executive Center 
210 Carnegie Center, Princeton, New Jersey 08540 * 1-609-452-0160 
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Commercial Real Estate 4 


Advertising features begin on page 4; listings of 
available office space start on page 8. ' 


Princeton 
Office 


Joan Crespi 


there, too. 

Then came the slide in interest 
rates. Now fixed-rate mortgage 
money is available to home buyers 
at interest rates as low as 8.5 per- 
cent. 

Now is the time to buy: From the 
buyer’s standpoint, the coincidence 
of reduced prices and reduced in- 
terest rates is the real estate equiv- 
alent of a home run with the bases 
loaded. Predictably, it won’t last 
very long. 

More people can afford to buy a 
particular property right now than 
was the case three months ago. If 
you don’t think so, consider the fact 
that the number of sales reported by 
Mercer County Multiple Listing 
Service for the third quarter of this 
year by is the highest since the fren- 
zied third quarter of 1986! Project 
by project, auction by auction, sale 
by sale, the inventory of unsold 
housing is being absorbed by the 
market. The coming coincidence of 
more buyers and less supply means 
that prices are poised to go up. But 
when will it happen? 

There is no question that a lot of 
people out there want to buy a 


cent residential transactions are on page 20. 


U.S. 1’s correspondent gets an unbelievable bit of 
news from the bank’s ‘Satisfactions’ department. 
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home. But desire doesn’t translate 
into demand until that desire is cou- 
pled with the economic capacity to 
fulfill desire. More simply, they 
must have a good-paying job be- 
fore they can afford to buy the 
home of their dreams. 

Layoffs and recession-induced 
cutbacks by area employers do 
nothing to hasten the day of real 
estate recovery. But look out the 
window as you drive by the empty 
buildings of the mid-1980s. You 
can’t see through them anymore 
because they are increasingly fully 
occupied or nearly so. That has to 
mean that the number of jobs 
around here is growing just as 
surely as the inventory of unsold 
new housing units is being reduced. 

Demand is increasing while sup- 
ply is decreasing and mortgage 
money interest rates are low. 

Now is the time to buy. 


A 30-year appraisal veteran, 
Edgar B. Madsen, MAI, operates 
Madsen Appraisal Associates of 23 
Laurel Road, Princeton (609-924- 
4017), with his wife, Lois, and their 
son, Neil. 


Map to the Offices 12-13 
An indexed guide to major office centers. 

Residential Real Estate 14 Gallery 
Advertising features begin on page 14; listings of re- 


Instant Executive Offices 


Immediate occupancy 
Short-term leases available 
No capital investment 


Fully furnished 


One of Princeton's most distinctive 
addresses 


24 Hr./7 day access 


Shared amenities include phone 
answering, mail service, secretarial, 
word processing, FAX, Telex and 
conference facilities with audio/ 
visual capabilities, just to name a few. 


Non-resident Telephone Answering 
and Mail Service also available. 


For further information, call 


(609) 452-8311 


PRINCETON OFFICE GALLERY 
5 Independence Way 
Princeton, NJ 08540 


HQ 


J 


You can afford an office in Princeton. 


- Let HQ show you how! 


Fully Staffed, Equipped & Furnished 


Today's economy demands maxim 
HQ — The leader in executive business centers can help your company succeed. 


m Flexible - short term leases available 
Affordable - No capital expenses, low overhead 


SERVICES 
& OFFICES 


LE ANN 


m productivity 


SSS 


S 
SERA 


and cost effectiveness. 


@ First class - PrivateOffices, Superior Locations 
@ Complete, professional and efficient staff 


Princeton Forrestal Village—(800) 486-1609 
Philadelphia Centre Square—(215) 246-3400 


Access to Over 100 HQ Business Centers Throughout U.S. & Europe 
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Fennelly Associates 


A U.S. 1 Advertising Feature 


Carnegie Executive Center 


he last round of corpo- 

rate layoffs stimulated a 

lot of people to start their 
own small businesses," says 
Gerard J. Fennelly, of Fennelly 
Associates, commercial real es- 
tate broker. “You can see the re- 
Sult in the commercial real es- 
tate market. These people are 
renting 1,000 to 3,000 square 
feet of space. The 1991 market is being driven by 
small and medium-sized transactions.” 

The average commercial transaction has de- 
creased from 10,500 square feet in 1990 to 8,900 
square feet in 1991, but the number of transactions 
has increased 37 percent, resulting in an overall 
growth rate of 21 percent. Fennelly believes this is a 
positive sign indicative of a healthy commercial mar- 
ket. 

The vacancy rate, which stood at 17 percent at 
mid-year, Fennelly predicts will hover between 15 per- 
cent and 17 percent for the next three quarters. As a 
result, the most aggressive transactions will be lim- 
ited, but certain buildings will still make deals. 

“The sublet market has really come into play in the 
Princeton area in the past 24 months,” explains 
Fennelly. “It's a complex, fast-changing market, but 
it's where the most aggressive lease transactions 
can be found as corporations try to cut their losses 
rather than turn a profit.” 

Fennelly grew up with real estate. Both his parents 
own their own real estate companies in North Jersey. 
Fennelly began selling residential real estate as an 
18-year-old college student. Upon graduation he 
shifted to commercial real estate, working for Cold- 
well Banker Commercial Real Estate Services. In 
1986, three years later, he founded his own com- 
pany, Fennelly Associates. 

Fennelly Associates markets offices, industrial and 
technology sites. It also represents clients searching 
for technology, office or industrial facilities to lease or 
purchase, assisting them through the negotiation pro- 
cess and protecting them from pitfalls. 

The pitfalls often are not obvious to those outside 
the business. “Take environmental laws. There are all 
kinds of laws relating to underground tanks that can 


Commercial Real Estate 
Insights on the fast-changing Princeton area market, does this very well. Karen Stives, 
From the experts who know it inch by inch. 


cause problems,” says Fennelly. 

“You need someone representing you that will help 
you make the best deal on the best building. | don't 
want my client to be a tenant in a building with a bad 
ownership position. If the owners have problems, my 
Client just won't get good service. 

“The client can't know everything. That's why a 
real estate professional saves time, energy, and frus- 
tration while finding the best economic position.” 

When searching for commercial space, Fennelly 
advocates using a real estate professional with total 
market knowledge and specialization in a defined 
geographic area. “I’ve specialized in an area from 
Route 295 to Turnpike Exit 7A, including Trenton, 
north to Exit 8A and west to Route 206 in Montgom- 
ery,” explains Fennelly. 

Within this box are 11 million square feet of office 
space and 12 million square feet of industrial product 
space. “I really know every inch of this space,” says 
Fennelly. “I have to know when space is going to be 
available before it hits the market. | have to move a 
little faster, be a bit better informed to get my clients 
the best deals. 

“Real estate,” says Fennelly, “isn’t a job. It isn’t a 
career. It’s a lifestyle. There’s a big difference be- 
tween a real estate person and a person who sells 
real estate. Areal estate person is willing to work 
seven days a week, 24 hours a day. It’s not uncom- 
mon for me to be here at odd hours. We negotiated 
the Epitaxx transaction for 41,000 square feet at 12 
midnight in my office. Areal estate person lives the 
real estate lifestyle round the clock.” 


Fennelly Associates, Sweet Briar Industrial Park, 
572 Whitehead Road, Trenton 08619. 609-520-0061, 
fax 609-587-3149. 


he traditional role for the 
; shared office space is to in- 
cubate new businesses, and 
the Carnegie Executive Center 


who administers the 54 offices, 
finds that her clients value flexibility 
— in their leases (as short as six 
months), in space (use of the three 
conference rooms in addition to the 


private offices), and in support systems (secretar- 
ial services, answering services, and voice mail). 

While many companies grow and move on, others 
wind up using the Executive Center as a home base 
that expands to meet their ongoing needs. “One ten- 
ant is a Massachusetts based software company that 
has been here for four years,” says Stives. “They oc- 
cupy four offices and enjoy frequent use of the confer- 
ence rooms. We know them well enough that they 
feel as if this is their staff — the receptionist, the sec- 
retary, the managers. 

“They often travel all over the eastern region, and 
need support while they’re on the road. They can call 
in, ask us to pull materials from their offices, and we'll 
get out their faxes or letters. We go beyond what's re- 
quired. That’s what keeps them here.” 

A one-person personnel firm values the center’s 
front desk operation, which treats clients as ff that 
firm were the sole occupant. Clients are greeted by 
name, handed an application, and when the applica- 
tion is finished are ushered in to their appointment. 

“We keep a synopsis of each company’s business 
on file, so that we can answer basic questions about 
them. In almost every case, we can handle the kind 
of questions that people ask if they're returning a 
cold sales call. That’s important because it keeps the 
prospect feeling good about the caller,” Stives says. 

The Executive Center’s voice mail system allows 
incoming calls to be routed to a tenant’s personalized 
phone message and also allows the tenant to check 
in with the voice mail box at any time he or she 
pleases. Callers have the option of leaving a mes- 
sage with the receptionist or with the voice mail. For 
companies that don’t need office space, a business 
identity program provides voice mail, an address, 
and four hours of conference room time per month. 


A UNIQUE COMBINATION 


The convenience of a Suburban location with Urban Amenities! 
DKM Properties Corp.'s portfolio of New Brunswick Properties: 


Suburban Conveniences 


¢ accessibility * security * ample parking 


plus 


Benefits of an Urban Location 


* public transportation * shopping « restaurants university setting * cultural district 


Providing a diverse combination of properties, DKM's New Brunswick Portfolio includes: 
* The Plaza Complex + Kilmer Square * 410 George Street (The Golden Triangle) 


So, if you're a large or a small company looking for office space combining Suburban conveniences 
and urban advantages, you should be looking at us...DKM Properties Corp. 


New Brunswick 
scone For Leasing Information call 908-745-2424 
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I’m always shocked when I hear of a deal that was too expensive, and that’s what can happen if customers aren't well informed,’ says 
Tolcash of Buschman. DKM finds good deals in New Brunswick, where it has decreased the vacancy rate by 5 percent in 1991. 


Though the Carnegie Executive Cen- 
ter is a different entity from the Carne- 
gie Center itself, the tenants can take 
advantage of the many amenities that 
the prize-winning office park has to 
offer. 

“They appreciate the beautifully |and- 
scaped grounds and jogging trails, a fit- 
ness center that’s right here in the 
building, and proximity to a child care 
center,” says Stives. “Many use the 
Carnegie Haul shuttle, which connects 
us with the train station and Princeton 
Market Fair.” 

“Some companies use the center as 
a stopover until their space in the Car- 
negie Center is prepared,” says Stives. 
“Both Executrain and Welsh Develop- 
ment Company recently moved on 
from transition space.” 

Some firms move in planning to 
move out soon — and then they never 
leave. “Assist America, a medical assis- 
tance service for Americans overseas, 
declined a lease elsewhere,” says 
Stives, “when they realized that by 
staying, they wouldn't have to hire and 
train support staff, purchase or lease 
copiers, etc. 

“We've developed friendly relations 
with our tenants, so there’s a sense 
that we're coworkers. They tell us it’s a 
conducive environment,” says Stives. 
“And several times we've picked up on 
what they forgot — to order the audio 
visuals for a conference, plan for cater- 
ing, prepare reports. 

“It’s instinctive,” she says. It’s what 
we do because we know that’s what it 
takes to get things done." 


Carnegie Executive Center, 270 
Carnegie Center. 609-452-0160. 


Buschman & Company 


e’re opportunity driven," 
says Steve Tolcash, vice 
president of Buschman & 


Company. “We'll go wherever the 
business is. It’s the approach that 
makes us the most effective for our 
Clients.” 

Tolcash began working with John 
Buschman four years ago, straight out 
of college. With the momentum of a 
mature business style (Buschman 
started his business 25 years ago), 
Tolcash has been able to participate in 
important deals from the very begin- 
ning. 

“One of our strongest suits is in ten- 
ant representation. It’s starting to come 
into vogue now, but we've always done 
business this way,” he says. “Here’s 
how it works. When a broker repre- 
sents a client in a search for space, 
the tenant can expect to save a good 
deal of time, energy, and money. The 
broker will put together a list of suitable 
spaces based on the client’s needs. 
This is a much more efficient approach 
than the tenant driving around looking 
at signs, etc. A sharp broker will have a 
true sense of the market and will know 
of unpublicized opportunities. 

“Then the broker will negotiate hand 
in hand with the client. Knowing the ins 
and outs of leasing, we can protect the 
tenant. I’m always shocked when | 
hear of a deal that | just Know was too 
expensive, and that’s what can happen 
if they’re not well informed. 

“Because of our unique position — 
having contacts all over the Northeast 
— we can help companies find space 
wherever they need to be”, says 


Tolcash. “We have one exclusive client 
with offices in Plainsboro, North and 
South Jersey, and Bucks County. 
We've represented them for years.” 

On the building owner’s side, Busch- 
man & Company has had great suc- 
cess brokering all kinds of commercial 
space. The Lawrenceville Executive 
Center on Princeton Pike is now totally 
rented. 

A current listing is a warehouse/man- 
ufacturing facility in Hamilton Township 
that offers excellent incentives. The for- 
mer public warehouse now owned by 
the Kaplan organization is offering a 
lease on 50,000 square feet at only 
$1.99 per foot. And that’s not a typo. 

“We've already placed American 
Biltrite (Amtico), in 60,000 square feet 
of warehouse space, and Lambertville- 


- based York Luggage, using 35,000 


square feet for light assembly and 
warehousing. The 20-year-old one- 
story building is just off |-95 and Route 
1,” says Tolcash. “It’s one of the gems 
that you might not find on your own.” 


Buschman & Company, 3120 
Princeton Pike, 609-896-1600. 


DKM Properties 


e are committed to New 
Brunswick," says Dan Mc- 
Connell, director of opera- 


tions for DKM Properties Corp’s New 
Brunswick region. The Lawrenceville- 
based developer controls more than 
615,000 square feet of rentable 
space there, in four buildings — 
Plaza | and Il, The Golden Triangle 
(410 George Street), and the 
100,000 square foot, mixed-use proj- 


ect, Kilmer Square. 

“DKM’s New Brunswick sites offer of- 
fice and retail tenants all the advan- 
tages of a suburban office park in an 
urban setting,” McConnell says. “This 
is the county seat and unique in that it 
provides a small-town atmosphere, yet 
is large enough to offer urban ameni- 
ties you don't find in suburban office 
parks. 

“New Brunswick has great accessibil- 
ity, enormous cultural diversity with the- 
ater, dance, and music, and a wide va- 
riety of shops and restaurants.” 

Apparently tenants looking for office 
space agree. According to McConnell, 
“We've decreased our vacancy rate by 
five percent in 1991, and the company 
has deals pending which indicate the 
trend will continue. In addition, nine 
leases totaling over 30,000 square feet 
of space have been renewed so far 


this year.” 


One new DKM tenant, the University 
of Medicine and Dentistry of New Jer- 
sey, will open its state-of-the-art re- 
gional center for Reproductive Endocri- 
nology and Infertility in early December. 

As a full service landlord, the com- 
pany is involved with all phases of ten- 
ant service. “The Plaza | building was 
selected, in part, because of our com- 
mitment to first-class construction and 
property and facilities management. 
We have a Staff of in-house architects 
and design professionals to help plan 
the layout of any project requirement. 

“Once the UMDNJ site opens, the in 
vitro lab is going to be sustaining life 
here in incubators,” says McConnell. “ 


Continued on following page 


: 146 500 la Foot 
- Build-to-Suit ae celDistribution F Facility 


For 


Siemens Medical Systems, Inc. 


at 


CenterPoint at 8A 
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Continued from preceding page 


The laboratory had special build out re- 
quirements including a crucial back up 
power supply, which we could provide.” 
“Another reason for UMDNyJ's choice 
was the area’s accessibility,” says McC- 
onnell. “The New Jersey Turnpike is 
within five minutes of New Brunswick, 
several major highways (Routes 1, 
130, 27, and 18) feed into the city, the 
New Jersey Transit/Amtrak train station 
is within walking distance, and the Sub- 
urban Transit bus line stops directly in 
front of the building.” DKM provides 
four parking places allocated for every 
1,000 square feet of office space. 
Throughout the term of the lease, 
DKM is exceptionally responsive to ten- 
ant needs. Says McConnell: “A mem- 
ber of our facilities staff is available 24 
hours a day to handle tenant problems. 
Our project management office is in Kil- 
mer Square, easily accessible to all our 
New Brunswick tenants. If your air con- 
ditioner breaks in the middle of the 
night, you can get hold of a real per- 
son, not just leave a message. We 
want our tenants to be happy,” 


DKM Properties, 391 George 
Street, New Brunswick. 908-745-2424. 


The Matrix ADDvantage 


believe that the ‘90s must be the 

era of service and amenities, es- 

pecially in real estate," says Jo- 
seph S. Taylor, 34, president of Ma- 
trix Development Group. “Property 
value is going to mean more than 
just location. It will involve quality of 
life factors such as use of athletic fa- 
cilities and access to services for 
major tenants. That’s why we started 
the Matrix ADDvantage program.” 

Matrix Development Group is a 

major presence around Exit 8A of the 


Tenants have been quick to find innovative ways to use the Matrix 
ADDvisor; At HQ’s shared office, phone calls are answered privately. 


_————————————— 


New Jersey Turnpike. Some of its hold- 
ings include the Forsgate Country 
Club, Forsgate Residential Properties, 
the Holiday Inn-Center Point, Univer- 
sity Square, and Princeton Gateway 
Corporate Campus. Well over 65 com- 
panies and more than 1,000 employ- 
ees occupy their buildings. 

“The heart of the Matrix ADDvantage 
program is putting service at the finger- 
tips of all our tenants,” explains Taylor. 
“Basically what we have done is pro- 
vide a corporate concierge, Kim 
Rhamstine, whom we call the Matrix 
ADDvisor. She’s there to make reserva- 
tions, arrange transportation, book 
meetings or direct residents to any of 
dozens of other services.” 

Rhamstine, who majored in market- 
ing at Centenary College and had been 
a trainer for the now defunct Peoples 
Express Airlines, is busy creating her 
own job. 

“Say you need theater tickets,” says 
Taylor. “You call up Kim and tell her 
what you need and she will get them 
for you. You pay for the tickets, but you 
pay nothing for the service.” 

Tenants have been quick to find inno- 


‘ vative ways to use the Matrix ADD- 


visor. For example, Wedgwood USA re- 
cently used her to arrange the details 
of their first warehouse sale, set for No- 
vember 21 to 23. The first two days are 
open to only to Matrix tenants with a 
third day for the general public. 

The Matrix ADDvisor also works with 
residential tenants who live at the 
Greens at Forsgate, Matrix’s single 
family homes on the grounds surround- 
ing the Forsgate Country Club. “Not 
long ago a woman who was getting 
married called Kim and asked her to 


suggest gifts for her wedding atten- 
dants. After a half an hour of brain- 
storming, she had a nice list from 
which to choose,” relates Taylor. 

In addition to the concierge service, 
the Matrix ADDvantage program en- 
compasses special services and privi- 
leges at Matrix recreation, lodging and 
dining facilities including Forsgate 
Country Club, with its excellent tennis 
facilities and golf courses. “With the 
Matrix ADDvantage, you can even 
swim laps at our pool free of charge,” 
says Taylor. “Service is the perk of the 
future; with Matrix the future is now.” 


The Matrix ADDvantage. For infor- 
mation call Kim Rhamstine, 908-655- 
8555. 


HQ Princeton 


ith increasing real estate 
and labor costs, shared of- 
fice space is a concept 


that has come into its own in the 
Princeton area during the past five 
years. As shared space becomes 
more common, many business peo- 
ple have questions about whether 
this concept will work for them. Judy 
Tocatlian, center manager for HQ 
Princeton, answers some of the most 
commonly asked questions. 


| am an entrepreneur starting a 
new firm. How can | give my com- 
pany the credibility and profession- 
alism it deserves and not go broke 
before | even open the doors? 


There are three components to start- 
ing a new office — finding space, 
equipping the office and hiring office 
help. These can be extremely costly for 


a new firm, yet the appearance of a 
professional office is crucial to any busi- 
ness. 

Shared office space can reduce the 
cost of office start-up while offering a 
complete, professionally staffed office. 
You can have an office fully equipped 
and staffed at a prestigious Princeton 
location for less than the cost of the 
secretary alone. 

HQ Princeton offers the business 
person several options. One of the 
most basic is the Business Identity 
Package. Our address serves as your 
business address. We answer your 
phones and provide secretarial help. 
You can use our offices for your busi- 
ness meetings, even though you do 
not maintain a presence in our building. 

This arrangement is particularly ad- 
vantageous to the entrepreneur who 
wishes to launch his new venture while 
continuing to work at another job. It 
gives him the opportunity to ease into 
his new venture at a relatively low cost. 

Other options range from phone an- 
swering alone to use of an office with 
seven-day-a-week, 24-hour-a-day ac- 
cess, along with the use of our recep- 
tionist to greet your clients. Also, if you 
travel frequently and need an office in 
other parts of the country, HQ 
Princeton can arrange temporary office 
space in any of our 90 locations. 


My company is opening branch of- 
fices for all its sales reps across the 
country. The catch is that the 
amount of money budgeted for this 
won’t pay for both an office and a 
secretary. How can | possibly 
choose between an office or a secre- 
tary? 

Actually, you can’t. An office without 
a secretary is not fully functional nor is 
a secretary without an office. You need 
both for your business to thrive. 

This problem is not uncommon. How- 
ever, at HQ Princeton, we have a pro- 


USED RACK AND 
SHELVING FOR SALE 


Large inventory of: 


Pallet Rack, Storage Rack, Stack Racks, Steel Shelving, Plastic 
Pallets (40" x 48"), Warehouse Rolling Ladders, Hand Pallet 
Jacks, Steel Too Work Tables, 4-Wheel Push Carts, Mezzanines, 
Wire Partitions and Wire Decking, Dockboards. 


Watch for our warehouse opening in Cranbury, 


corner of Route 130 Station Road (in the Applegate Farm Complex). 


Call for details, 609-588-4891. 


Member: Material Handling & Equipment Dealers Assoc. and International Material Management Society. 
We also buy Surplus Equipment: Racks, Shelving, Forklifts, Pallet Jacks, Conveyors, etc. 


Expert layout & installation available. 


DIVERSIFIED RACK 
& SHELVING, INC. 


12 Ray Dwier Drive > Hamilton Square, NJ 08690-1808 
(609) 588-4891 + (908) 287-5050 - Fax (609) 890-0666 


me 


ey 


pate Bd 
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gram that allows you use of both an of- 
fice and a designated secretary as well 
as use of our receptionist and confer- 
ence rooms for less than the cost of 
the salary of a secretary alone. 


Because of the sensitive nature of 
my business | can’t afford to be In a 
situation where the receptionist Is 
answering my phone. If a client wait- 
Ing In the lobby overheard some pri- 
vate Information about my business, 
it could lead to disaster. Couldn't 
this happen If | use a shared office? 


Absolutely not if you are using HQ 
Princeton! We recognize that phone pri- 
vacy is vital to every business. Your re- 
ceptionist is solely a receptionist. Our 
phones are professionally answered by 
our secretaries in our state-of-the-art 
telecommunications center well away 
from client waiting areas to protect 
your confidentiality. 


HQ Princeton, 116 Village Boule- 
vard, Suite 200, Princeton Forrestal Vil- 
lage, Princeton 08540. 609-520-2144, 
fax 609-520-1702. 


Office Furniture By Barringers 


0 longer is a chair simply a 
chair," says Helene Gold- 
berg, who — with her sister 


Sandra Widlitz — owns Office Furni- 
ture by Barringer in Lawrenceville. 
“There’s a revolution going on in of- 
fice chairs, and the changes are 
going to affect every employer.” 

The ergonomic chair revolution 
began in California, where recent legis- 
lation requires all employers to provide 
ergonomic office seating. Ergonomic 
seating should have several adjust- 
ments: height, backrest position in all 
directions, and seat tilt. It must provide 
a feeling of support in the back and for- 
ward positions. 

The California legislation resulted 
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At Barringers, a chair is not simply a chair, it’s an ergonomic 
chair; Diversified Rack means material handling — any material 
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from workers’ compensation claims by 
office workers involving pain in the 
neck, shoulders, and lower back 
caused from sitting in a static position 
and performing the same action repeat- 
edly. Coupled with this was a lawsuit 
won by office employees against a 
major publisher claiming that their seat- 
ing caused them pain and injury. 

Similar legislation is under consider- 
ation in both New Jersey and New 
York. And with an estimated two-thirds 
of all jobs now performed while seated, 
this means a lot of employers will be af- 
fected. “The reason for the ergonomic 
revolution,” explains Goldberg, “is that 
we have become aware of just how 
susceptible office workers are to repeti- 
tive motion injuries and Carpel-Tunnel 
syndrome. — 

“Unfortunately, ergonomics has be- 
come a buzzword,” says Goldberg. “A 
lot of companies advertise their prod- 
ucts as ergonomic when they actually 
aren't.” Atruly ergonomic chair must be 
strictly researched and meet rigid gov- 
ernment standards. To date there are 
only four manufacturers whose chairs 
meet the government's criteria as 
ergonomic. 

Ergonomic chairs can cost up to 
$500 or $600, says Goldberg. “But 
what employers must realize is that in 
the long term they are creating an envi- 
ronment which will make employees 
more productive. There will be fewer 
breaks to get up and move around be- 
cause workers are uncomfortable, 
lower absenteeism because of neck 
and back problems, and fewer workers’ 
compensation claims and lawsuits.” 

Already some New Jersey employ- 
ers are switching to ergonomic office 


seating. “One employer has ordered 
100 ergonomic chairs a month for 12 
months. Within a year this company 
will have completely switched. Ergo- 
nomics is going to be a big part of the 
Office of the future,” says Goldberg. 


Office Furniture by Barringers, 
2811 Alternate Route 1, Lawrenceville 
08648. 609-882-0009 


Diversified Rack and Shelving 


’m a materials handling special- 

ist," says Ron Longo, president 

of Diversified Rack and Shelving. 
“| design storage rack, shelving and 
conveyor systems with regard to 
your product and product flow to 
make the most efficient use of your 
space.” 

Although most of Longo’s customers 
are large warehouses, who need indus- 
trial steel storage rack, shelving and 
conveyor systems designed, installed, 
repaired, modified or dismantled, he 
also services retailers who have stor- 
age needs. Diversified Rack and Shelv- 
ing buys and sells used rack and shelv- 
ing which it maintains in its 75,000 
square foot warehouse in Cranbury. 

Longo, a graduate of Mercer County 
College, gained his experience in mate- 
rials handling during a 16-year career 
with Firestone Tire and Rubber Com- 
pany. This work took him across the 
country, opening, closing and manag- 
ing Firestone’s warehouses and distri- 
bution centers. But when Firestone left 
Cranbury in 1988, Longo decided not 
to relocate with them and opened his 
own business instead. 

“Material handling might sound dull 


to some people,” says Longo, but 
every project has special challenges. 
“The toughest job | ever did was for 
Papetti Egg Company in Elizabeth. 
They had a 4,000-pallet position rack 
system in a 20 degree below zero 
freezer. 

“About two years ago the rack sys- 
tem collapsed. We had to disassemble, 
remove, then install new racking in 20 
degree below temperatures. But what 
made it worse was that right behind 
where we worked were three minus 50 
degree blast freezers. Five of our men 
worked four days a week for three 
months in these conditions.” 

“We often have to work around 
equipment that is already in place, or 
around people who have to continue 
working,” explains Longo. “That’s what 
happened recently at Bristol-Myers 
Squibb where project engineer Jeff 
Scaramozzino worked with us to install 
a 10,000-pound capacity hydraulic lift. 
The lift had to go into a building al- 
ready in use. 

“Here the challenge was to drill 
through several feet of concrete, re- 
move the debris down a 300 foot hall- 
way to a loading dock, then manhandle 
the 64-square-foot lift platform through 
this same hall while work continued in 
the building.” 

Not every job presents such haz- 
ards. Diversified Rack and Shelving’s 
current large project is developing and 
installing a 10,000-pallet position rack 
system, shelving, flow rack and mezza- 
nine for Princeton University Press. In 
a joint venture with the University of 
California, Diversified Rack is establish- 
ing a new 65,000 square foot distribu- 

tion center in Ewing. “We’re working 
with associate controller Tom South- 
ern, and the system should be opera- 
tional by the end of the year.” 


Diversified Rack and Shelving, 12 
Ray Dwier Drive, Hamilton Square. 


TWO BUILDINGS PERFECT FOR 
WAREHOUSE/MANUFACTURING/DISTRIBUTION 


50,000 
Sq. Ft. 


Remaining 


e Excellent Location * Access to Major Highways ¢ Hamilton Township, Mercer County, Nd ¢ 


Starting at 
$1.99 


per Sq. Ft.! 


° Immediate Occupancy ¢ One Story, Brick Building ¢ Divisible To 10,000 Sq. Ft. Units ¢ 
e Multi Loading Docks ¢ Perfect For Warehouse Manufacturing, Distribution ¢ 


Join Other Major Corporate Tenants. Extremely Competitive Rental Rates! 


Contact Steve Tolcash At: 
Buschman & Company 


Exclusive Agents ¢ Corporate Real Estate Services 


3120 Princeton Pike, Lawrenceville, NJ 08648 


609-896-1600 


The particulars contained herein are for guidance only, Information has been compiled from sources deem reliable, 


but no warranty is made as to the accuracy thereof and is submitted subject to errors, ommissions and withdrawals from the market. 
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Wall Street at Route 206 - Princeton 


More than 427,000 square feet of office space in 16 buildings... 
with more than 90 companies currently occupying offices. 
Office suites available from 500 sq. ft. and up. 


* Princeton telephone exchange 
+ Ample parking 


* Princeton mailing address 
* Rents start at $7.00 per sq. ft. net 


Michael Briehler 
609-924-6551 


Broker Protected 


Cranbury 


HILTON REALTY CO af Tae Realtor 


Commercial Industrial & Land 

194 NASSAU STREET 

PRINCETON, NEW JERSEY 08542 
609-921-6060 


Ce a a 
Big, Beautiful, 
Hassle Free 


EXIT 8A 


1,216 Sq. Ft. 
Office Space Sublet 


Seareae A AVAILABLE 
59 = Convenient to NJ Turnpike, 
secrvict Princeton, NY & Phillie 
Office _ Trains 10 minutes 
Aquariums Call 1-800-535-2445 
609-951-9171 for more information 


Besancx 


em 
COLLEGE PARK 
AT PRINCETON 


FORRESTAL 
(ENTER 


For more 
information call our 
leasing manager 
Tom Stange at 


609/452-1300 


: ie 2 Research Way 47,000 square feet, will divide 

to1500 square feet. 

& 105 College Road East 13,000 square feet, will divide 
to 1500 square feet 

Fo 303 College Road East One:story 10,000 square feet 
will divide 

& 305 College Road East asad 30,000 square feet 
will divide 

HI 307 College Road East One-story 38,000 contiguous 


square feet, will divide 


Brokers Protected 


*Tnformation concerning this offering ts 
submitted subject to errors, ONESstotis, 

changes of price other than conditions. 

prior to sale or lease or withdrawal 


without notice. 


College Park isa joint venture between Zirinsky Associates and Pocantico Development of New York. 


2551 Route 130. Available square 
feet: 16,650, divisible to 5,000. Net 
rent $9.95. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. Near Exit 
BA. 


Route 130. Available square feet: 
4,500. Modified gross, $12.50. Approx- 
imate per-month cost: $4,687.50. 

Stephen M. Segal, Inc., S. Segal, 
609-896-3399. One-story office build- 
ing located on 3.25 acres. 


Dayton 


Monroe Commons, Prospect 
Plains Road, Dayton. Available 
square feet: 7,500, divisible to 1,500. 
Net rent $14. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. Other ten- 
ants: Garden State Land. Total build- 
ing square footage, 15,000. 


East Brunswick 


Tower Center, Tower Center, East 
Brunswick. Available square feet: 
125,000, divisible to 100. Gross, $28. 
Conditions: Rate subject to size, term, 
location, etc. 

The Landis Group, Roger 
Steinhardt, 609-452-1444. Full-service 
working environment including hotel, 
conference, and transportation ser- 
vices. These are the high rises on 
Route 18 at Turnpike Exit 9. 


East Windsor 


Windsor Center, Building 104, 
Princeton-Hightstown Road. Avail- 
able square feet: 59,540, Net rent 
$12. Approximate per-month cost: 
$59,540. 

DKM Properties Corp., Tom March, 
609-896-2160. Zoned office/research 


Commercial Listings 


Ewing 


Hamilton 


1475 Prospect Street, Trenton. 
Available square feet: 3,000, Triple net 
rent $8.50. Approximate per-month 
cost: $2,125. 

Stephen M. Segal Inc., Stephen 
Segal, 609-896-3399. Part of a 16,000 
square foot office and warehouse 
building. Space can be renovated to 
tenant specifications. 


Capitol Plaza Shopping Center, 
1556 North Olden Avenue, Trenton. 
Available square feet: 70,000, Net rent 
$13. Can be divided. 

Stephen M. Segal, Inc., Stephen 
Segal, 609-896-3399. Other tenants: 
Laneco Department Store. Renovated 
second-floor space with separate 
lobby and elevators. 


Commerce Park at Ewingville, 
Commerce Avenue, Trenton. Avail- 
able square feet: 3,315, divisible to 
1,625. Net rent $9.50; Approximate 
per-month cost: $2,624.38, net. 

Weinroth Realty, Marc Weinroth, 
609-896-8400. Zoned office, ware- 
house, manufacturing. Building lots 
also for sale; will build to suit. 


Delaware Valley Bindery, 18 
Graphics Drive, West Trenton. Avail- 
able square feet: 10,000, divisible to 
5,000. Triple net rent $10.50; Approxi- 
mate per-month cost: $8,750, net. 

Sussman Realty, David Agius, 609- 
520-0037. 


Mountain View Office Park, 850 
Bear Tavern Road, West Trenton 
08628. Available square feet: 2,000. 
Net rent $13.50; Conditions: Three or 
five year lease. Approximate per- 
month cost: $2,250, net. 

The Jingoli Organization, Stacey 
Jingoli Markowitz, 609-896-1558. 


1450 Parkside Avenue. Available 
square feet: 16,750, divisible to 1,000. 
Net rent, $13; gross, $17. Conditions: . 
one to three-year leases available. 

Pintinalli Inc., Joseph E. Pintinalli 
Sr., 609-896-2770. Office condomin- 
ium, brick construction, professionally 
maintained site, alarm systems in all 
units. 


Horizon Center, Route 130 and I- 
195. Available square feet: 63,000, di- 
visible to 3,000. Net rent $13. 

Carodan Corporation, Sharon An- 
drews, 609-924-7000. Other tenants: 
New Jersey DEP, HIP of New Jersey, 
Garden State Water Company. The 
first part of a planned 1.4 million 
square foot business campus on 154 
acres. Offers on-site childcare, jogging 
trails, and picnic areas one mile west 
of Turnpike Exit 7A. 


One Tennis Court, 100 Youngs 
Road, Mercerville. Available square 
feet: 21,600, divisible to 2,750. Net 
rent $6 Price quoted is lowest avail- 
able; not necessarily applicable to all 
space. 

Business Park Associates, Bill Gillin, 
609-585-1061. Two miles from 
Quakerbridge Mall. 


White Horse Commercial Park, 
127 South Route 206. Available 
square feet: 72,000, divisible to 1,200. 
Net rent $3.95; gross, $6.45. Condi- 
tions: Year lease or longer; prices 
quoted are lowest available and do 
not necessarily apply to all space. 

Business Park Associates, Bill Gillin, 
609-585-1061. Other tenants: state of- 
fices; retail frontage. Skylighted atri- 
ums with trees; lots of parking; near 
Turnpike and 295. Zoned office, lab, 
retail, light industrial. 


Professional Center at Hamilton, 
2093 Klockner Road. Available 
square feet: 1,405, Net rent $13.50; 
gross, $18.47. Gross rent does not in- 
clude utilities, space includes kitchen- 
ette and private bath. Approximate per- 
month cost: $2,162.53, gross; 
$1,580.63, net. 

Pintinalli Inc., Joseph E. Pintinalli 
Sr., 609-896-2770. Ground level office 
condo, with parking at unit; located 
near [-295, 95, 195, and Exit 7A of 
Turnpike. 


Lawrence 


2845 Brunswick Pike. Available 


( ~ PRINCETON AREA 
PRIME OFFICE SPACE FOR LEASE 


12 Roszel Rd—1027 s.f. $1,300. mo. + condo fee & electric. 

621 Alexander Rd—Carnegie Bank Building—1950 s.f., $19.50 s.f. 

619 Alexander Rd—425 s.f., $525 mo. gross, 958 s.f., $1500 mo. gross. 
379 Princeton-Hightstown Rd—suites from 350 s.f.-2100 s.f., $13.50 gross. 


REALTORS* JACK BURKE REAL ESTATE INC 
Other locations in Mercer County also available, for more information, 
please call Fox & Lazo, Jack Burke R.E. Inc. Commerical Division. 
NS 609-588-4000 a4} 


>) 


K.P. Burke Inc. 


BUILDER « CONTRACTOR 


K.P. Burke Inc. 


BUILDER * CONTRACTOR 


K.P. Burke Inc. 


BUILDER * CONTRACTOR 


Planning to Renovate Your Office or Store? 
K.P. Burke Inc. 


BUILDER * CONTRACTOR 


K.P. Burke Inc. 


BUILDER * CONTRACTOR 


K.P. Burke Inc. 


Re CONTRACTOR 


* Full 1 year Builder's Warranty 


I I 
WE STAND BEHIND OUR WORK 


Whether you need a complete renovation or a minor repair, our skilled 
planners will propose reasonable and timely solutions, and 
complete all work on a schedule convenient to you and your business. 


+ Evening and Weekend Availability 


+ Complete Design Consulting 
* Flexible Payment Plans 


For A Free Estimate Call Tony Elvig 
609-737-1185 


K.P. Burke Inc. « Contractor 


65 S. Main Street, Bldg. B 
Pennington, NJ 08534 


Phone: 609-737-1185 
Fax: 609-737-0828 


square feet: 5,500, Net rent $10.50; 
Lease triple net as is. Approximate per- 
month cost: $4,812.50, net. 

Stephen M. Segal, Inc., S. Segal, 
609-896-3399. Office or retail building 
on 1.5 acres zones highway commer- 


cial; formerly the Jersey Furniture Out- 
let. 


Princeton Pike Corporate Center, 
997 Lenox Drive, Lawrenceville. 
Available square feet: 32,958, divisible 
to 1,000. Gross, $20.50, plus tenant 
electric. 

The Victor Company, Victor B. Mur- 
ray, 609-452-0610. Other tenants: 
ETS. Short term sublease to October 
18, 1992. 


Princeton Pike Corporate Center, 
997 Lenox Drive, Lawrenceville. 
Available square feet: 7,412, can be di- 
vided. Gross, $22, plus electric. 

Stephen M. Segal, 609-896-3399. 
Highly finished space, with numerous 
private offices and work stations, two 
conference rooms, kitchen and break 
room, telephone system, and some 
available furniture. 


Princeton Pike Corporate Center, 
Building 5. Available square feet: 
120,000, Net rent $22.50, plus tenant 
expenses. Approximate per-month 
cost: $225,000, net. 

DKM Properties Corp., Tom March, 
609-896-2160. Available summer, 
1992; zoned research and develop- 
ment. 


Princeton Pike Corporate Center, 
Building Four. Available square feet: 
70,000, Net rent $22.50, plus tenant 
expenses. Approximate per-month 
cost: $131,250, net. 

DKM Properties Corp., Tom March, 
609-896-2160. Other tenants: 
Samsung, First Fidelity. zoned re- 
search and development 


Princeton Pike Corporate Center, 
Building Three. Available square 
feet: 5,200, Net rent $22.50, plus ten- 
ant expenses. Approximate per-month 
cost: $9,750, net. 

DKM Properties Corp., Tom March, 
609-896-2160. Other tenants: ETS. 
Zoned research and development 


Princeton Pike Corporate Center, 
Building Two. Available square feet: 
9,300, Net rent $22.50, plus tenant ex- 
penses. Approximate per-month cost: 


$17,437.50, net. 

DKM Properties Corp., Tom March, 
609-896-2160. Other tenants: Stark 
and Stark, Pitney Bowes, Peat 


Marwick. Zoned research and develop- 


ment 


Princeton Pike Office Park, 3131 
Princeton Pike. Available square feet: 
6,000, divisible to 1,000. Net rent 
$11.50; Conditions: Three or five year 
lease. 

The Jingoli Organization, 609-896- 
1558. 


Princeton South at Lawrenceville, 
Princess Road. Available square feet: 
355,000, divisible to 1,875. Net rent 
$10. 

Weinroth Realty, Marc Weinroth, 
609-896-8400. Other tenants: AT&T, 
Lenox, Physical Acoustics, 
Diversatech. Zoned office, research, 
lab, and warehouse/manufacturing. 


Princeton Research Center, 4100 
Quakerbridge Road. Available 
square feet: 170,000, Net rent for of- 
fice space $10. Also $12.50 for labora- 
tory, $4.50 for warehouse, $6.50 for 
drug manufacturing, all plus operating 
expenses. 

Fennelley Associates, 609-520- 
0061. This 220,000-foot building for- 
merly belonged to Fermenta Animal 
Health; it now has Envirogen in 
31,000 and APS in 23,000 feet. Of the 
total space available, 100,000 is for of- 
fice space, divisible to 10,000 feet. It 
has heavy power and laboratory equip- 
ment capability. 


Monroe 


Monroe Centre, 3 Centre Drive. 
Available square feet: 6,109, divisibie 
to 1,800. Net rent $13.50; Conditions: 
$5.25 operating expenses and taxes. 
Three to five year term with zero loss 
factor. 

Cushman and Wakefield, 908-521- 
2900. Single story brick and glass of- 
fice building located across from 
Forsgate. Access to fitness/recreation 
facilities at Forsgate and Holiday Inn 
Center Point included. 


Monroe Centre, 7 Centre Drive. 
Available square feet: 2,982, divisible 
to 1,216. Net rent $13, plus $5 per 


SPECIAL REPORT: REAL ESTATE +» OCTOBER 23, 1991 


square foot operating expenses and 
taxes. Three to five year term with 
zero loss factor. Approximate per- 
month cost: $3,230.50, net. 

Cushman and Wakefield, 908-521 - 
2900. Single story brick and glass of- 
fice building located across from 
Forsgate. 


Monroe Centre, 8 Centre Drive. 
Available square feet: 3,654, divisible 
to 1,800. Net rent $14, plus $4.90 per 
square foot operating expenses and 
taxes. Three to five year term with 
zero loss factor. Approximate per- 
month cost: $4,263, net. 

Cushman and Wakefield, 908-521 - 
2900. Single story brick and glass of- 
fice building located across from 
Forsgate., 


Montgomery 


HUGH CONNOLLY 


Architect 


OFFICE + RETAIL *« RESIDENTIAL DESIGN 


A.LA. 
106 W. Broad Street, Hopewell, NJ 08525 
609-466-1898 


518 Business Park, 101 Business 
Park Drive. Available square feet: 
20,000. Net rent $20 gross, plus ten- 
ant expenses. Approximate per-month 
cost: $33,333.33, net. 

DKM Properties Corp., Tom March, 
609-896-2160. Other tenants: Acer, 
OMR, Eastern Electric. Zoned re- 
search and development 


Pavilions at Princeton, 85 Or- 
chard Road, Skillman. Available 
square feet: 33,648, divisible to 
16,824. Gross, $19.50, plus tenant 
electric. Five-year term. 

The Garibaldi Group, Bob Morford, 
609-452-0333. In campus setting with 
cafeteria; former tenant was the Weck 
division of Bristol Myers Squibb. 


Princeton Air Research Park, 29- 
31 Airpark Road, Princeton 08540. 
Available square feet: 4,300, may be 
divided. Net rent, $9; gross, $12.75. 
Gross cost estimated on current 
tenants’ costs. Approximate per- 
month cost: $4,568.75, gross; $3,225, 
net. 

National Business Parks, Tom 
Stange, 609-452-1300. Next to 
Princeton Airport, with separate load- 
ing dock, completed restrooms, and 
parking ratio of 5 per 1,000 square 
feet. 


Continued on following page 


HILTON REALTY CO. 


THE HILTON BUILDING 


194 Nassau Street, Princeton 


Now Leasing 


Suites available: 935 sq. ft. 
1205 sa. ft. - 2220 sa. ft. 
$18.00 per sq. ft. - Triple net. 


Join Lead Tenants 
Merrill Lynch and NJ National Bank 


Call Mark Hill 
609-921-6060 


Broker Protected 


: 2) 
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Commercial Industrial & Land 
194 NASSAU STREET 
PRINCETON, NEW JERSEY 08542 


609-921-6060 


Fax Us... 


Your rough office plan, we'll 
work out your furniture needs for 


Free! 


Conrusep ABOUT DESIGNING YOUR OFFICE? 


Let us help! Just fax us your rough sketch and let us recommend the 
best furniture solution...especially for you! 
(Be sure to include your telephone and fax numbers. ) 


We HAVE AN EXPERIENCED PROFESSIONAL STAFF. 


Our professionals will work with you. 
We'll help you make the right office furniture decisions. 


Visit OUR SHOWROOM! 


Come see for yourself the huge selection of quality office furniture 


2811 Alt. Rt. 1 South, Lawrenceville, NJ 2 miles south of Quaker Bndge Mall 


available for immediate delivery. 


oo Tate hel Le 
The Instant Office People 


(609) 882-0009 or (215) 493-9828 


Continued from preceding page 


Opinion Research 518 Business 
Park, Route 518. Available square 
feet: 7,200, Net rent $13, plus $1 for - 
lights and outlets. Approximate per- 
month cost: $7,800, net. 

Fennelley Associates, 609-520- 
0061. A sublet from Opinion Re- 
search, a 50,000-foot building. Build- 
ing has a cafeteria, loading facilities, 
flexible termlease. 

Research Park, 164 Wall Street. 
Available square feet: 5,500, Net rent 
$7 to $9. 

Michael Briehler, Joseph Hilton Re- 
alty. With standard office finishes. Re- 
search Park has approximately 50,000 
square feet (of the total 420,000) avail- 
able for lease in various modules. 


Research Park, 310 Wall Street. 
Available square feet: 3,300, Net rent 
$7, rises to $9 in second year. Approxi- 
mate per-month cost: $1,925, net. 

Michael Briehler, Joseph Hilton Re- 
alty. With standard office finishes. 
Three year leases can have a drop in 
first year rent to help start-up or trou- 
bled companies regroup. Each 3,000 
square-foot module has its own utility 
modules. 


Research Park, 342 Wall Street. 
Available square feet: 830, Net rent 
$9. Approximate per-month cost: 
$623, net. 

Michael! Briehler, Joseph Hilton. 

With standatd office finishes. Three 
year leases have a drop in first year 
rent to help start-up or troubled compa- 
nies regroup. 


New Brunswick 


Kilmer Square, . Available square 
feet: 23,200, Net rent $14. Approxi- 
mate per-month cost: $27,066.67, net. 

DKM Properties Corp., Paulette 
Russell, 609-896-2160. Other tenants: 
Robert Wood Johnson University Hos- 
pital, J&J, Rutgers U. Press. Zoned 
downtown development 


Plaza 1, . Available square feet: 
20,250, Net rent $18.50, plus tenant 
expenses. Approximate per-month 

- cost: $31,218.75, net. 

DKM Properties Corp., Paulette 
Russell, 609-896-2160. Other tenants: 
UMDNJ, Radiology Group of New 
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Brunswick. zoned downtown develop- 
ment 


Plaza ll, . Available square feet: 
11,600, Net rent $19.50, plus tenant 
expenses. Approximate per-month 
cost: $18,850, net. 

DKM Properties Corp., Paulette 
Russell, 609-896-2160. Other tenants: 


Chicopee. 


Plainsboro 


109 Morgan Lane. Available square 
feet: 26,500, may be divided. Triple 
net rent $11. 

Keller, Dodds, and Woodworth, 609- 
452-8880. 


College Park at Princeton Forres- 
tal Center, 105 College Road East. 
Available square feet: 13,000, divisible 
to 1,500. Net rent $20.50, plus stan- 
dard tenant's expenses. 

National Business Parks Inc., Tom 
Stange, 609-452-1300. Other tenants: 
GE, IBM, Merrill Lynch, etc. Access to 
on-site restaurants, hotels, health 
club, and other amenities. On-site 
management. 


College Park at Princeton Forres- 
tal Center, 2 Research Way, 
Princeton, NJ 08540. Available 
square feet: 47,000, divisible to 1,500. 
Net rent $20.50, plus standard 
tenant's expenses. 

National Business Parks Inc., Tom 
Stange, 609-452-1300. Other tenants: 
in Forrestal Center: GE, IBM, Merrill 
Lynch, etc. In Forrestal Center, with 
access to on-site restaurants, hotels, 
health club, and other amenities. On- 
site management. 


College‘ Park at Princeton Forres- 
tal Center, 303 College Road East. 
Available square feet: 10,000, may be 
divided. Net rent $19.50; Conditions: 
Standard tenant's expenses. Approxi- 
mate per-month cost: $16,250, net. 

National Business Parks Inc., Tom 
Stange, 609-452-1300. Other tenants: 
in Forrestal Center: GE, IBM, Merrill 
Lynch, etc. One-story building with ac- 
cess to on-site restaurants, hotels, 
health club, and other amenities. On- 
site management. 


College Park at Princeton Forres- 
tal Center, 305 College Road East. 
Available square feet: 30,000, divisible 
to possible. Net rent $19.50; Condi- 
tions: Standard tenant's expenses. Ap- 


proximate per-month cost: $48,750, 
net. 

National Business Parks Inc., Tom 
Stange, 609-452-1300. Other tenants: 
in Forrestal Center: GE, 1BM, Merrill 
Lynch, etc. one-story building, access 
to on-site restaurants, hotels, health 
club, and other amenities. On-site 
management. ° 


College Park at Princeton Forres- 
tal Center, 307 College Road East. 
Available square feet: 38,000, may be 
divided. Net rent $19.50; Conditions: 
Standard tenant's expenses. 

National Business Parks, Inc., Tom 
Stange, 609-452-1300. Other tenants: 
in Forrestal Center: GE, IBM, Merrill 
Lynch, etc. one-story building, access 
to on-site restaurants, hotels, health 
club, and other amenities. On-site 
management. 


Enterprise Business Center, 
Scudders Mill Road. Available 
square feet: 125,000, divisible to 
2,500. Net rent $10 gross, $16.50. 

The Linpro Company, Greg 
Lezynski, 609-799-7578. 


Princeton Forrestal Center, 211 
College Road East. Available square 
feet: 13,300, may be divided. Gross, 
$19.50. 

Keller, Dodds, and Woodworth Inc., 
609-452-8880. 


Princeton Forrestal Center, 303 
College Road East. Available square 
feet: 30,745. Net rent $11.50; Condi- 
tions: Seven-year term available with 
option to renew; space includes 
22,000 feet of office and 8,300 of lab 
and clean room area. Approximate per- 
month cost: $29,463.96, net. 

Grubb and Ellis, Doug Petrozzini, 
609-987-0004. Access to on-site 
health club, restaurants, other ameni- 
ties of Princeton Forrestal Center; for- 
merly occupied by I-Stat. 


The Office Center, 666 Plainsboro 
Road. Available square feet: 30,000, 
divisible to 700. Net rent, $11; gross, 
$16. 

The Linpro Company, Greg 
Lezynski, 609-799-7578. 


The Office Center, 666 Plainsboro 
Road. Available square feet: 30,000, 
divisible to 700. Net rent, $11; gross, 
$16. 

The Linpro Company, Greg 
Lezynski, 609-799-7578. On-site golf 
course, restaurants, and shops. 


Princeton Borough 


100 Palmer Square. Available 
square feet: 6,675, may be divided. 
Gross, $20. Sublease until December, 
1993. Tenant pays electric. Approxi- 
mate per-month cost: $11,125, gross. 

Joseph Hilton and Associates, 609- 
987-1100. Other tenants: Gallup; 
Drinker, Biddle, and Reath. Corner of 
Hulfish and Chambers. Space fea- 
tures many upgrades. Former tenant: 
Reedie and Company. 


138 Nassau Street. Available 
square feet: 3,200. Gross, $19, plus 
utilities and cleaning. Approximate per- 
month cost: $5,066.67, gross. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. 


34 Chambers Street. Available 
square feet: 5,000, may be divided. 
Net rent $30, plus tenant expenses. 
Approximate per-month cost: $12,500. 

Keller, Dodds, and Woodworth, 609- 
452-8880. 


353 Nassau Street. Available 
square feet: 3,400. Net rent $20. Ap- 
proximate per-month cost: $5,666.67. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. 


92 Nassau Street. Available square 
feet: 2,363. Net rent $27, plus tenant 
expenses. Approximate per-month 
cost: $5,316.75. 

Keller, Dodds, and Woodworth, 609- 
452-8880. 


United Jersey Bank building, 90 
Nassau Street. Available square feet: 
7,152, Net rent $25, plus tenant elec- 
tric, increases after first year. Approxi- 
mate per-month cost: $14,900. 

Callaway Commercial. A landmark 
office building, formerly leased to 
Hannoch Weisman, owned by anchor 
tenant, private elevator, “great views 
of Princeton University, one of highest 
elevations,” internal restrooms, marble 
foyer. ~ 


Princeton Township 


166 and 208 Bunn Drive. Available 
square feet: 16,000, may be divided. 
Net rent $14; gross, $19. Approximate 
per-month cost: $25,333.33, gross; 
$18,666.67, net. 

The Landis Group, Bernie McN- 
amee, 609-452-1444. Office/medical 


condominiums available for sale or 
lease. Total square footage of develop- 
ment, 26,000. 


812 State Road (Route 206). Avail- 
able square feet: 6,500. Triple net rent 
$16, plus taxes, insurance, mainte- 
nance, management fees borne by 
the renter, proportionately. Approxi- 
mate per-month cost: gross; $8,667, 
net. 

Callaway Commercial. New con- 
struction, virtually never occupied (ex- 
cept for six months as fitness center). 
Overbuilt to withstand weight ma- 
chines. Next to Nassau Oil. 


Herrontown 1000, 1000 Herron- 
town Road. Available square feet: 
2,600. Gross, $19. Plus $1 per square 
foot tenant expenses. Includes daily 
cleaning. Approximate per-month cost: 
$4,116.67. 

Caryn Fenton, 609-921-6651. At 
Route 206 and Herrontown Road. Of- 
fice space let as is. 

Herrontown 1000, 1000 Herron- 
town Road. Available square feet: 
1,654. Gross, $19. Plus $1 per square 
foot tenant expenses. Includes daily 
cleaning. Approximate per-month cost: 
$2,618.83. 

Caryn Fenton, 609-921-6651. Office 
space let as is. 


Princeton Gateway, 707 State 
Road. Available square feet: 9,000, di- 
visible to 1,000. gross, $19.75. Condi- 
tions: Plus tenant electric ($.80 per 
square foot). includes generous build- 
out, heat, air conditioning, and daily 
cleaning. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. Wooded 
and landscaped surroundings. Lots of 
parking. Access to fitness/recreation 
facilities at Forsgate and the Holiday 
Inn at Center Point included. 


Van Horn Professional Building, 
211 North Harrison Street. Available 
square feet: 434. Net rent $21. Extras 
cost an estimated $2 a foot annually. 
Approximate per-month cost: $759.50, 
net. 

Callaway Commercial. Parking and 
storage available. Zoned professional. 


South Brunswick 


Cranbury Plaza, 2525 Route 130, 
Cranbury. Available square feet: 
31,500, divisible to 1,000. Net rent 


Princeton's Most Economical 
Aggressive Multi-Story Office Building 


Princeton Executive Campus 
South Brunswick, NJ 
61,000 S.F./will divide 


fa s —) QO ¢ ' A T E S 


IS... 


Headquarters Building 


777 Alexander Road 
West Windsor, NJ 
31,000 S.F./will divide 


Princeton's Office Real Estate SPECIALIST 


Princeton's Most Distingished 


Class A Space 
Class C Rates 


Opinion Research Sublet 
Montgomery, NJ 
7,200 S.F./will divide 


Corporate Real Estate Services 
Princeton, NJ 08540 


609/520-0061 
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$13.75; gross, $17.25. Conditions: 
Lease term three to five years. 

John McCormack Associates, John 
J. McCormack, 609-655-2399. Other 
tenants: Prudential Insurance. Of- 
fice/lab space with highway frontage 
one mile from Turnpike exit 8A. 


Fresh Ponds Corporate Village, 
Route 130. Available square feet: 
21,000, Net rent $12. Approximate per- 
month cost: $21,000. 

DKM Properties Corp., Tom March, 
609-896-2160. Other tenants: Kings- 
ton Technologies. 


Interchange Plaza, 101 Inter- 
change Plaza. Available square feet: 
15,000, divisible to 2,000. gross, 
$18.50. Conditions: Tenant electric es- 
timated at $.80 per square foot. Term 
three to ten years. 

Cushman and Wakefield, 908-521 - 
2900. Three-story office building lo- 
cated adjacent to Exit 8A. Access to fit- 
ness and recreation facilities at 
Forsgate and Holiday Inn Center Point 
included. 


Interchange Plaza, 104 Inter- 
change Plaza. Available square feet: 
30,000, divisible to 2,000. Gross, 
$19.75. Conditions: Tenant electric es- 
_timated at $.80 per square foot. Term 
three to ten years. 

Cushman and Wakefield, 908-521- 
2900. 


Princeton Corporate Center, 3 In- 
dependence Way, Princeton 08540. 
Available square feet: 16,000, divisible 
to 8,000 square feet. gross, $18.50. 
Approximate per-month cost: 
$24,666.67. 

Bellemead Management, James 
Servidea, 609-452-0771. Other ten- 
ants: Thomas Cook Inc. Public restau- 
rant in building, hotel in park, on-site 
owner/manager. 


Princeton Corporate Center, 5 In- 
dependence Way, Princeton 08540. 
Available square feet: 8,000, divisible 
to 2,000. Gross, $18.50. 

Bellemead Management, James 
Servidea, 609-452-0771. Other ten- 
ants: Total Research. Restaurant and 
hotel in park, on-site owner/manager. 


Princeton Executive Campus, 
Route 1. Available square feet: 
61,000, divisible to 1,500. Net rent 
$19, plus utilities. 

Fennelley Associates, 609-520- 
0061. High visibility, billboard-directory 


signage on Route 1. Brick and steel, 
six years old, partly occupied by two 
law firms. 


Trenton 


1 West State Street. Available 
square feet: 60,000, Net rent $14. Ap- 
proximate per-month cost: $70,000, 
net. 

DKM Properties Corp., Alicia Cum- 
mings, 609-896-2160. Other tenants: 
Risk Management, Office of Financial 
Management, State of New Jersey. 


13 West Front Street. Available 
square feet: 9,850, Triple net rent 
$12.50. Approximate per-month cost: 
$10,260.42. 

Stephen M. Segal Inc., E. Howard, 
609-896-3399. Recently renovated 
two-story office building with finished 
basement. 

1314 Brunswick Avenue. Available 
square feet: 17,000, divisible to 4,500. 
Net rent $12.50; gross, $14 plus utili- 
ties. Includes custom fit-out with work 
letter. 

Pintinalli Inc., Joseph E. Pintinalli, 
609-896-2770. Zoned for office, at 
Route 1 and Brunswick Circle; has 
parking for 45 cars. 


150 West State Street. Available 
square feet: 3,000, Net rent $15. Ap- 
proximate per-month cost: $3,750. 

DKM Properties Corp., Alicia Cum- 
mings, 609-896-2160. Other tenants: 
UJB, JCP&L, Prentice-Hall, FileNet. 


150 West State Street. Available 
square feet: 2,200, Net rent $13. Ap- 
proximate per-month cost: $2,383.33. 

DKM Properties Corp., Alicia Cum- 
mings, 609-896-2160. 

321 West State Street. Available 
square feet: 1,100, Triple net rent $13. 
Approximate per-month cost: 
$1,191.67, net. 

Stephen M. Segal Inc., E. Howard, 
609-896-3399. Office space on sec- 
ond floor in building near Capitol. 


33 West State Street. Available 


square feet: 3,200. Net rent $15. Ap- _ 


proximate per-month cost: $4,000. 

DKM Properties Corp., Alicia Cum- 
mings, 609-896-2160. Other tenants: 
Cenlar Federal Savings, State Office 
of Management and Budget. First 
floor space. 


Capital Center, . Available square 


feet: 34,000, Net rent $13. Approxi- 
mate per-month cost: $36,833.33. 

DKM Properties Corp., Alicia Cum- 
mings, 609-896-2160. Other tenants: 
Department of Human Services, State 
of New Jersey. 


Marine Terminal Business Cen- 
ter, 1589 Lamberton Road, Trenton. 
Available square feet: 28,718, divisi- 
ble to 3,500. Triple net rent $10. Real 
estate taxes based on Fox Lance for- 
mula. 

Stephen M. Segal, Inc., Stephen 
Segal, 609-896-3399. Other tenants: 
Integrated Newspaper Systems Inc. 
Award-winning waterfront facility. Off- 
street parking; 2,145 square foot fin- 
ished space available immediately, 
with remaining space available in mini- 
mum 3,500 square foot divisions 
ready for tenant fit-up in 60 to 90 days. 


West Windsor 


13 Roszel Road. Available square 
feet: 47,000, may be divided. Gross, 
$16. 

Keller, Dodds, and Woodworth, Inc., 
609-452-8880. 


34 Washington Road. Available 
square feet: 4,600, Net rent $12. Plus 
operating costs ($5.75 per foot). Ap- 
proximate per-month cost: $4,600, net. 

Fennelley Associates, 609-520- 
0061. Free-standing building (formerly 
Bell Atlantic), 19 parking spaces. Sign- 
age on building possible, near train 
station. 


741 Alexander Road, Princeton. 
Available square feet: 20,000, may be 
divided. Triple net rent $9. 

Keller, Dodds, and Woodworth, 609- 
452-8880. 


742 Alexander Road. Available 
square feet: 1,808, Net rent $18.50, 
plus tenant expenses. Approximate 
per-month cost: $2,787.33, net. 

Keller, Dodds, and Woodworth, Inc., 
609-452-8880. 


777 Alexander Road. Available 
square feet: 15,700, divisible to 1,500. 
Net rent $18, plus utilities. Approxi- 
mate per-month cost: $23,550, net. 

Fennelly Associates, 609-520-0061. 
Formerly occupied by Educom, Van 
Note Harvey occupies the downstairs. 


Continued on following page 


DATARAM OFFICE 
PARK 


Route 571 - Princeton Junction 


* Suites from 500 sq. feet and up 
¢ Close to Train Station 

¢ Available immediately 

¢ Ample parking - Low rates 


Broker Protected 


For Information: Call Mark Hill 


609-921-6060 


HILTON REALTY CO 


Commercial Lidustrial & land 
194 NASSAU STREET 
PRINCETON, NEW ILS EY 08542 


609-921-6060 


WHY YOU SHOULD FIZZ YOUR CARPET CLEAN 


Tombs in 1 ho : 

| ecanromva (MAREE Chem-Dry | 

[ _ specialists | ONCARPET |B Te 
CLEANING ABPE? 
| 


@ Pre-vacuuming 
‘ & furniture moving with this ad - Exp. 11/16/91 
@ Safe, non-toxic Not valid with any other offer 
} @ Satisfaction eo 
guaranteed * Carpets «+ Upholstery 
Im Free consultation ¢ Orientals 


i - = 5 
(609) 275-5999 * (908) 985-6222 gee . 
P.O. Box 504 + Plainsboro, NJ AMEX Middlesex County 


Free Gift! 


From now through November 4, 
the Sofa Factory is offering 


a complimentary brass swing 
arm floor lamp with each room 
of furniture ordered. 


Your Way! 


“Your house should bear your signature,” says 
Mikki Kuller, Manager of the-Sofa Factory in the 
Forsgate Technical Center in Cranbury. “The way 
you give it your signature is with the furniture and 
accessories you select. So why should you buy 
furniture where you have to take what's in stock. 
Why not shop where you can get it your way?” 


The Sofa Factory is committed to helping you 
personalize your house. “We work directly with the 
factory, so that you can get exactly what you want. 
Look at our sofa frame. With a contemporary fabric 
and styling, it has a modern look. With a traditional 
fabric, a’skirt and tailoring, it has traditional elegance. 
Or you can get an easy country look with agathered 
skirt and a country print.” Provided the fabric is in 
stock, you'll have exactly the right look for your 
home in only four weeks. 


“Often people moving into anew house will bring us 
their floor plan and a paint chip or vertical swatch so 
that we can help them coordinate their furniture and 
place it in the room correctly,” says Ms. Kuller. 
“Buying the right amount of furniture for your space 


is also important.” 


if, for example, you are buying a sectional from the 
Sofa Factory, you can order exactly the pieces that 
you need. “Customers aren't limited to what a 
manufacturer has decided is the right sectional for 
the average American home. Your home is unique. 
You don't want average furniture. You want furniture 


that fits your space and tastes.” 


But just as important as getting the color and style 
you want is getting quality at a reasonable price. 
“We sell quality furniture that people can afford,” 
Mikki explains. “We do it by cutting out all the frills, 
the middleman and the fancy location. Our sofas 
that sell for $899 in the showroom normally retail 


elsewhere for $1500. 


“Where else in the area can you 
get this range of choices at these 
prices for quality furniture? 
Unfortunately, there are only two 
kinds of furniture in this world,” 
Kuller says. “the kind that is made 
well and will give you style, comfort, 
and durability—and then there's 
the "other" kind. It may look good 
to the untrained eye, but once you 
give it the Sofa Factory test, it 
fails.” 


"In the showroom, our staff will 
demonstrate how easy it is to 
determine what is good furniture. 
A quality frame will always be 
hardwood, not plywood, and the 
sides and the back of the piece will be padded. Run 
your hands down the back and sides. You'll be able 
to tell if its padded or hollow,” Ms. Kuller says. “And 
you won't get splinters from hardwood. 


“We never sacrifice quality,” Ms. Kuller emphasizes. 
“We're so confident in our factory.that the springs 
and the frame of every piece we sell are unconditionally 
guaranteed for as long as the piece is owned by the 
original purchaser.” 


Whether you're buying a single piece or an entire 
room of furniture, the folks at the Sofa Factory 
always take time to explain what goes into quality 
furniture. The fabric, Mikki Kuller says, should 
always be top grade. “You have a lifetime guarantee 
on the frame, so of course you want to cover it with 
quality fabric that will wear well," she explains. “The 
fabric should also be Scotch Guarded to protect 
against stains.” At the Sota Factory, Scotch Guarding 
is done automatically at no additional charge. 
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Once you've chosen your favorite frame style, personalize 
your furniture with a contemporary, tailored, or country look. 


A 


—— 


SHOWROOM HOURS: TUESDAY THRU SATURDAY: 10-5:30 


FORSGATE TECHNICAL CENTER 
1075 CRANBURY-SOUTH RIVER ROAD (ROUTE 535) 
CRANBURY, NJ 


(609) 395-0080 


Continued from preceding page 


Signage on Alexander Road. 
Honeywell energy management, com- 
puter room with special air handling. 

791 Alexander Road, Princeton. 
Available square feet: 7,190. Net rent 
$12.50; Approximate per-month cost: 
$7,489.58, net. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. 


Route 1. Available square feet: 
6,000. Triple net rent $17. Approxi- 
mate per-month cost: $8,500. 

___ Stephen M. Segal Inc., 609-896- 

3399. One-story office building in front 
of Carnegie Center south of Alexander 
Road, formerly Choice Personnel 


400 Alexander Park, Princeton. 
Available square feet: 61,000, divisible 
to 5,000. Gross, $19.50, plus electric. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. 


400 Alexander Park, Princeton. 
Available square feet: 4,795. Gross, 
$20.50, plus tenant electric. Approxi- 
mate per-month cost: $8,191.46, 
gross. 

The Victor Company, Victor B. Mur- 
ray, 609-452-0610. Other tenants: Hill- 
ier Group. Finished office suite on 
third floor. Two, three, and five year 
subleases available from the Hillier 
Group. Price quoted is for usable 
space, no common area factor. 
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Alexander Park, 400 Alexander 
Road, Princeton. Available square 
feet: 2,989. Gross, $20.50, plus tenant 
electric. Approximate per-month cost: 
$5,106.21. 

The Victor Company, Victor B. Mur- 
ray, 609-452-0610. Suite on first floor. 
Sublease from the Hillier Group. 


Carnegie Center, 103 Carnegie 
Center, Princeton. Available square 
feet: 9,000, may be divided. Net rent 
$22, plus tenant expenses; space can 
be divided. 

Keller, Dodds, and Woodworth, 609- 
452-8880. 


Carnegie Center, Route 1 and Al- 
exander Road, Princeton. Available 
square feet: 100,000, divisible to 100. 
Gross, $23.50, plus tenant electric of 
$1 per square foot per year. Costs sub- 
ject to size, location, term, etc. 

Roger Steinhardt, 609-452-1444. 
Full-service working environment in- 
cluding daycare, banking, retail, hotel, 
conference, residential, fitness, and 
shuttle bus service. 


Clarksville Road Industrial Park, 
Clarksville and Everett roads, 
Princeton Junction. Available square 
feet: 10,000, divisible to 1,000. Net 
rent $10 Conditions: Price quoted is of- 
fice space; warehouse available for 
$4.75 net. 

Commercial Property Network, Wil- 
liam Barish, 609-921-8844. Total build- 
ing square footage, 33,600. 


Nassau Park, Route 1 and Alexan- 
der Road, Princeton. Available 
square feet: 5,000, divisible to 100. 
Gross, $22.50. Conditions: Tenant 
electric $1 per square foot per year. 
Costs subject to size, location, term, 
etc. 

Bernie McNamee, 609-452-1444. 
Office and research space. 


Princeton Overlook, 100 Overlook 
Center, Princeton, Available square 
feet: 15,000, divisible to 1,000. Gross, 
$23.00. Conditions: Generous worklet- 
ter; tenant pays electric. 

Cushman and Wakefield of New Jer- 
sey, 908-521-2900. Granite building at 
Route 1 and Alexander Road. Cov- 
ered parking below building. 


Washington Park, 14 Washington 
Road. Available square feet: 2,000. 
Net rent, $10; gross, $15. Lease is tri- 
ple net; gross figure includes electric. 
Full build-out in accordance with ten- 
ant specifications. Approximate per- 
month cost: $2,500, gross; $1,666.67, 
net. 

Fennelly Associates, 609-520-006 1. 
Near train station, with signage on 
Washington Road. 


Washington Park, 14 Washington 
Road. Available square feet: 5,000, di- 
visible to 1,000. Net rent $11, plus op- 
erating costs ($4.75 per foot). 

Fennelley Associates, 609-520- 
0061. On-site management, cafeteria 
in the park, next-door train station. 


DANGER } 
ASBESTOS 


~ RESIDENTIAL e COMMERCIAL e INDUSTRIAL 
HOSPITALS ¢ MUNICIPALITIES ¢ SCHOOLS 


Seruing AU New Jersey 


U.S. EPA CERTIFIED ¢ NJ LICENSE NO. 00040 « AHERA COMPLIANCE INSPECTION 


_FINISHING TOUCH 
ASBESTOS ABATEMENT CORP. INC. 


908-222-8372 


Since 1979 


P.0. BOX 150, MONMOUTH BEACH, NJ 07750 


FAX 908-222-1057 


Vulcan « Garland 
Commercial Ranges for Homes 


| Starting as low as $1349 


60 styles, most on display 
We are open evenings & weekends 


‘ Please call for a showroom appointment 


Vulcan 36" Stove, 6 Burners, Large Oven 
Stainless Steel or Black 


Full commercial, top of the line ranges 


Delivery & Set-up available 


609-394-5700 


1-800-447-5791 


Caldwell Restaurant Equipment 


224 Lalor Street, Trenton, NJ 08611 
_ Serving the East Coast for Over 40 Years 
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Pennington 


White Horse Circle 


¢ Commercial 
¢ Residential 


¢e Industrial 


¢ Property Mgt. 


~h 


Anthony Fuccello 
Sales Associate 
Eve * 609-890-8885 


"Tomorrow's Leaders Today" 


Our staff at Old Benchmark has the experience, know]l- 
edge, and professional marketing expertise to handle all 
your real estate requirements in central New Jersey. 
Your needs become our challenge! Whether you require 
our Commercial or Residential division we can help you 
today. 


Herb Bowes 
Sales Associate 
Eve ¢ 609-586-9289 


So call and challenge our team! 
Office Space & Retail Locations are Available Now. 


OLD BENCHMARK KEALTY 
James J. Bloor Jr. - Broker 


| 609-890-7400 « FAX 609-890- 
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Dayton 


(Route 522) 


Route 33 


ALPHABETICAL INDEX 


Alexander Commerce Park (45), D-7; Alexander 
Park (48), E-7; American Cyanamid (70), E-5; 
AT&T (68), B-5; Bristol-Myers Squibb (65), D-5; 
Canal Pointe (51), D-6; Carnegie Center (43), D- 
6; Computer Associates (12), A-7; Corestates- 
New Jersey National (62), E-2; David Sarnoff Re- 
search Center (32), D-7; ETS (66), C-5; 
Enterprise Business Center (35), D-9; Firmenich 
(33), D-7; 518 Business Park (11), A-6; FMC (31), 
C-7; Forsgate Country Club (40), D-11. 


GE Astro (50), E-8; Gold Industrial Park, North 
and South (77), H-6; Headquarters Office Park 
(13), A-7; Holiday Inn (39), D-11; Horizon Busi- 
ness Park (78), H-5; Hyatt (42), D-6; Imo (56), E- 
4; Industrial Research Laboratory (30), D-9; Inter- 
national Corporate Center (71), E-6; Jersey 
Center Metroplex (23), A-11; Lawrence Commons 
(55), E-5; Lawrenceville School (64), D-4; Lenox 
Drive (57), E-4. 


Marriott (16), C-8; McCarter Theater (2), C-6; Mer- 
cer County College (76), F-6; Mercer Mall (54), E- 
5; Merrill Lynch (29), D-9; Mobil Research Center 
(67), B-4; Montgomery Knoll (10), A-7; Mountain- 
view Office Park (63), D-2; Nassau Park (53), D-5; 
Office Center at Princeton Meadows (37), E-9; 
Palmer Square (4), C-6; Palmer Stadium (3), C-7; 
Plainsboro Town Center (34), D-8; Plasma Phys- 
ics Lab (28), C-8; Post Office (44), E-6. 


Princeton Airport (8), A-7; Princeton Corporate 
Center (25), C-8; Princeton Corporate Plaza (20), 
B-9; Princeton Executive Campus (19), B-8; 
Princeton Forrestal Center (26), C-8; Princeton 
Forrestal Village (17), C-8; Princeton Gateway (7), 
B-7; Princeton Jct. Train Station (49), D-7; 
Princeton Landing (15), C-8. 


Princeton MarketFair (52), D-6; Princeton Mead- 
ows Country Club (38), D-9; Princeton Meadows 
Shopping Center (36), E-9; Princeton Metro Park 
(49.1), D-7; Princeton Pike Corporate Center (59), 
E-4: Princeton Professional Park (6), B-7; Prince- 
ton Service Center (69), E-6; Princeton Shopping 
Center (5), B-7; Princeton South at Lawrenceville 
(60), E-4; Princeton University (1), C-6; Princeton 
Walk (21), B-9. 


Quakerbricge Executive Center (73), E-5; Quaker- 
bridge Mall (72), E-5; Quakerbridge Plaza (74), F- 
5; Ramada Inn (18), B-8; Research Park (9), A-7; 

Rider (61), E-3; Scanticon (27), C-8; South Bruns- 
wick Square (22), A-10; U.S. 1 Publishing Co. 


(14), C-7; Union Camp (58), E-4; University Office - 


Plaza (75), E-5; University Park Plaza (47), D-7; 
University Square (41), D-7; Washington Park 
(46), D-7; Whispering Woods (24), B-10. 


NUMERICAL KEY 


1. Princeton University; 2. McCarter Theater; 3. 
Palmer Stadium; 4. Palmer Square; 5. Princeton 
Shopping Center; 6. Princeton Professional Park; 
7. Princeton Gateway; 8. Princeton Airport; 9. Re- 
search Park. 


10. Montgomery Knoll; 11. 518 Business Park; 
12. Computer Associates; 13. Headquarters Of- 
fice Park; 14. U.S. 1 Publishing Co.; 15. Princeton 
Landing; 16. The Marriott; 17. Princeton Forrestal 
Village; 18. Ramada Inn; 19. Princeton Executive 
Campus. 

20. Princeton Corporate Plaza; 21. Princeton 
Walk; 22. South Brunswick Square; 23. Jersey 
Center Metroplex; 24. Whispering Woods; 25. 
Princeton Corporate Center; 26. Princeton Forres- 
tal Center; 27. Scanticon; 28. Plasma Physics 
Lab; 29. Merrill Lynch. 


30. Industrial Research Laboratory; 31. FMC; 32. 
David Sarnoff Research Center; 33. Firmenich; 
34. Plainsboro Town Center; 35. Enterprise Busi- 
ness Center; 36. Princeton Meadows Shopping 
Center; 37. Office Center at Princeton Meadows; 
38. Princeton Meadows Country Club; 39. Holiday 
Inn, Jamesburg. 


40. Forsgate Country Club; 41. University Square; 

42. Hyatt Regency; 43. Carnegie Center; 44. Post 

Office; 45. Alexander Commerce Park; 46. Wash- 

ington Park; 47. University Park Plaza; 48. Alexan- 
der Park; 49. Princeton Jct. Train Station. 


50. GE Astro; 51. Canal Pointe; 52. Princeton 
MarketFair; 53. Nassau Park; 54. Mercer Mall; 55. 
Lawrence Commons; 56. Imo; 57. Lenox Drive; 58. 
Union Camp; 59. Princeton Pike Corporate Center. 


60. Princeton South at Lawrenceville; 61. Rider 
College; 62. Corestates-New Jersey National; 63. 
Mountainview Office Park; 64. Lawrenceville 
School; 65. Bristol-Myers Squibb; 66. Educational 
Testing Service; 67. Mobil Research Center; 68. 
AT&T; 69. Princeton Service Center. 


70. American Cyanamid; 71. International Corpo- 
rate Center; 72. Quakerbridge Mall; 73. 
Quakerbridge Executive Center; 74. 
Quakerbridge Plaza; 75. University Office Plaza; 
76. Mercer County College; 77. Gold Industrial 
Park (north and south); 78. Horizon Business 
Park. 


, Hightstown Freehold 
Allentown 
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Publishing Co. 


RETAIL SPACE 


HAMILTON SHOPPING CENTER 


PENNINGTON SHOPPING CENTER 


MONTGOMERY SHOPPING CENTER 


Broker Protected 


For Information: Call Mark Hill 


609-921-6060 


HILTON REALTY CO. _ of Princeton: 


Realtor 


Commercial Industrial & Land 4 
194 NASSAU STREET 


PRINCETON, NEW JERSEY 08542 
609-921-6060 


Don’t Just 


Sit Ther Croce 


"Ergonomic" is the new 
buzzword used to de- 
scribe how an ideal work 
place can provide people 
with the best in comfort, 
and in productivity. 
Proper furniture and 
Supplies can greatly 
facilitate employee satis- 
faction and the quality of 
their work. 

Known for its unsur- 
passed service, Office 
Specialties provides the 
knowledge and pricing to 
put together work envi- 
ronments that are just 
right for you. Our in- 
house design team pro- 
vides FREE consultation, 
laying out solutions for 
your office requirements, 
within your budget. 


Call-Now! 


Office furniture is just part of the Office Specialties 
story... our extensive line ranges from desk supplies, 
specialty items to complete office furnishings. From 
office design to FREE set-up and delivery, call our 
sales team for the kind of attention you deserve. 


OFFICE SPECIALTIES, INC. 


FURNITURE AND SUPPLIES 


' 
arnemenoanepeneapiiaieningary apnea 


2105 Nottingham Way 
Trenton, NJ 08619 
Phone: (609) 587-5411 
Fax: (609) 588-8663 
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Pennington Properties 


y entries are always dra- 
matic,” says Peter 
Blicher, owner of Pen- 


nington Properties. “Usually there's 
a curved stair and special windows 
— lots of light. When you or your 
guest walk in the door, the entry 
should being on a smile. We use vol- 
umetric spaces, overlooks, many 
touches that create more impact.” 

Blicher, who's been building homes 
for over 20 years, sees his strongest 
growth in what's called the move-up 
market. “These are folks who waited a 
while before having their kids,” says 
Blicher. “They probably bought their 
current home before the boom, so they 
have some equity built up. Usually they 
have two or three kids, though we do 
also see some empty nesters. 

“Either way, they want a home to be 
proud of,” he continues, “a place to en- 
tertain. The kitchen is the most impor- 
tant room today. People appreciate 
conveniences, lots of space and open- 
ness, and a good work flow. A big prior- 
ity is the family room, and the way it re- 
lates to the breakfast room and the 
kitchen. This is really the entertainment 
area. People don't use living rooms 
much now, so they can be smaller than 


in past designs. Our buyers do prefer a 


large formal dining room.” 
Blicher, who works personally with 
each home buyer, puts special effort 


The Springhill Model: This flex- 


ible design concept is available 
at any Pennington Properties 
home site. Being a builder, says 
Blicher, is partly show busi- 
ness: “You have to give people 
some more excitement, a better 
neighborhood, more conve- 
niences.” 
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Residential Real Estate 


During the market slump, some great deals. 


into maximizing space throughout the 
house. “By integrating flow from room 
to room, we can make a house with 

3,000 square feet of living space feel 
like it has 3,300 or 3,500 square feet. 

“In our master suites we always try 
to include a sitting area, a separation 
from the other bedrooms. People ap- 
preciate the sense of privacy. Luxuri- 
ous master bathrooms always include 
a soaking tub, jaccuzzi, or separate 
shower and a double vanity.” 

Blicher, whose family was among 
the early settlers of the Hopewell Val- 
ley, brought his family here to live 
seven years ago after building more 


than 3,000 homes in Florida. “I fell in 
love with Pennington,” he says. “My 
first project was Pennington Woods on 
South Main Street, where | live with my 
family. | always strive to create homes 
with good design and planning, quality 
homes at marketable prices. Pen- 
nington Woods has won national 
awards. We’ve become known for 
building refreshing neighborhoods on 
the choicest land around.” 

Other communities built by Pen- 
nington Properties include Raritan 
Pointe in Lambertville, Oak Ridge Park 
Phase | and II in Hopewell Township, 
Curlis Pointe in Pennington, and Hope- 


well Woods in Hopewell Borough. 

“We've been able to make some 
great deals for homeowners during the 
market slump,” he says, “by purchas- 
ing land from developers who didn't 
make it. When Harding Hill Homes 
went bankrupt, we acquired Hopewell 
Ridge, which has the prettiest, heavily 
wooded two-acre and larger lots in 
Hopewell Township. Pennington Cross- 
ing also has some unique opportunities. 

“But the most exciting project is 
Mountainside in Montgomery Town- 
ship. The previous owner had planned 
homes for up to $1.5 million. In a ven- 
ture with a wholly owned subsidiary of 
United Jersey Bank, we're offering 
large (three to six acres) heavily 
wooded lots, custom homes that open 
beautifully onto the heavily wooded 
property with lots of glass and large 
decks, plus mortgages that start at 5 
3/8 percent and only one point, begin- 
ning at $405,000.” 

According to Blicher, one family that 
has just moved in has two children, 
one in elementary and one in middie 
school. She’s a teacher, he’s a vice 
president at a major New York City 
bank. For years they lived in a 
Lawrenceville colonial. They wanted a 
newer style home a better school sys- 
tem, more privacy, and an easier com- 
mute. Now only 13 minutes from Nas- 
sau Street, they’re enjoying a 
customized executive home and a very 
advantageous deal. 

“People don’t have to move,” says 
Blicher. “Especially today. You have to 
give them a reason. You have to give 
them more excitement, better living 
space, a better neighborhood, more 
conveniences. It’s show business, 
being a builder. You present your prod- 
uct and hope to excite people’s emo- 
tions.” 


Pennington Properties, 29 Eim 
Street, Hopewell. 609-466-9696. 


IF YOUR COMPANY IS LOCKED INTO hi 


THESE KEYS WILL SET YOU FREE. 


Princeton Meadows is the home away from home for many business executives. 

Whether you're on short or long term temporary assignment, our centrally 

located, fully furnished luxury suites offer the services and amenities you 
need for a productive and comfortable stay. 


Choose from | or 2 bedroom floorplans featuring designer furnishings 
and fully-equipped kitchens and baths. Deluxe suites with private 
“home offices” and fireplaces are also available. And to help you 
relax after business, cable TV and use of our tennis, swimming 
and fitness facilities is included in your monthly lease 

payment. Which brings us to the biggest benefit — price. At 
Princeton Meadows, lease terms are flexible and very affordable. 
That’s perfect for value-conscious companies . . . and for you. 


To feel at home when you're away on business, call us today! 


(609) 799-2710 


(609) 275-9433 


FOX Aes RUN DEER RCREEK Hunters{%Glen 


(609) 799-1611 


ing office (609) 936-0947 


(Hl PRICED HOTELS, 


d 


RAVENS 
CRESTES 


(609) 275-0490 


Dickson Development Cor- 
oration 


TT uilding is the fulfillment of ev- 
erything | thought it would be 
when | was 10 years old," 
says Richard Dickson, president of 
Dickson Development Corporation. 
“Ail I've ever wanted to be was a 
builder. My father was a builder. I've 
been building in Mercer County for 
20 years, and it is still exciting.” 
Dickson Development Corporation's 
newest project is Hidden Hills, a 17- 
home community located on Province 
Line Road between Princeton Pike and 
Route 206. The 4,000-plus square foot 
homes on two-acre lots start at 
$575,000. 
- Inaddition, Dickson has recently 


- dividual lots in the greater Princeton 

- area. “An integral part of this new pro- 
gram,” Says Dickson, “is a design ser- 

_yice through which we take the home- 

| owner from planning and design 

through construction. We've devised a 

nine-step approach to help simplify the 

process for our buyers. 

_ “So many people are intimidated by 


y've heard horror stories about 
workmanship, construction de- 
ys and promises made but never 

ept. Choosing a builder is like choos- 
any other professional. You want 
meone with stability and a good 
record. You want accessibility, so 
t you can reach them when you 

ed them, and to know they have the 
xperience and flexibility to implement 
ur dreams, because every home is 
ifferent and personal.” 

Flexibility is one of Dickson’s strong 


large amount of personalizing. “When 


launched a Custom Home Building Pro- 
gram to build one-of-a-kind home on in- 


home construction,” says Dickson. 


points. His custom homes encourage a 
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At Dickson, variations are limited only to the buyers’ imagination; 
Schroeder designs additions that appear to be the original design. 


we built Sunrise, a contemporary com- 
munity in West Windsor Township, 
there were four models,” says Dickson. 
“But of the 107 homes, | don't think any 
two are exactly alike or that any of 
them are identical to the models. Once 
we show people what they can do with 
our flexible designs, they come up with 
variations on their own to match their 
needs.” 

Hidden Hills is no exception. “De- 
pending on your family size and life- 
Style, you might want the master bed- 
room either upstairs or downstairs. If 
you need a secluded space to work, 
you can have a study accessible only 
from the master bedroom. There are 
variations for a housekeeper or nanny 
suite that is part of the home, but is still 
private and not just another bedroom,” 
explains Dickson. 

“The variations are only limited to the 
imagination and dreams of our buyers. 
| like working with clients. | enjoy being 
involved in the design and customizing 
process right from the start. Some of 
the craftsmen and tradespeople in- 
volved our construction have been as- 
sociated with me for more than 20 
years, having worked first for my fa- 
ther.” 

Acustom-built home is exciting but it 
doesn’t have to be intimidating. “We 
know how many decisions you have to 
make, how many details you have to 
pull together,” says Dickson. “So when 
you call with a question you can talk di- 
rectly to me. I’m here every day, work- 
ing with clients or supervising the ac- 
tual work. | want your house to be all 
that you dreamed it would be.” 


Dickson Development Corpora- 
tion, 609-799-1808, fax 609-799-7486. 


Schroeder Architects 


enovation is one of the tough- 

est but most rewarding pro- 

cesses you'll ever be involved 
in,” says Richard Schroeder, licensed 
architect. “When | design an addition 
or alteration, of course it must solve 
the clients’ needs. Beyond that, | put 
a lot of effort into making the process 
as enjoyable and painless as possi- 
ble. I've done renovations where 
we've taken the roof off a one-story 
house and added a second floor 
while a family was living in the build- 
ing.” 

Schroeder, who began his career 20 
years ago with the Hillier Group and 
formed his own practice four years 
later, works on varied challenges for 


both commercial and residential clients. 


Schroeder designs additions that ap- 
pear to belong to the original building, 
rather than looking like space that has 
been added on. “Getting the right roof 
line is critical for maintaining an inte- 
grated look,” he says. . 

One of the most interesting projects 
he has worked on is the Estemes 
House in East Windsor. The house 
was:built in 1717. Schroeder was hired 
when its owners, Mr. and Mrs. Michael 
Pane, decided to move the building to 
a new loi a quarter of a mile a way. 

“We built a new foundation on the 
lot, then the house was moved. The 
Panes didn’t want to exactly level all 
the floors, because they wanted to 
maintain that ‘old house’ feeling, so we 
worked with those variations. 

“Inside they redid the fireplaces and 
the tin ceilings. Then they added ona 


greenhouse and a garage. We sunk 
the garage into the ground so that you 
didn't notice that it was a garage. Fi- 
nally they added a swimming pool off 
the basement level. The result was 
super. They had a ‘new’ old house with 
modern amenities but an old house 
feel.” 

Highly experienced in working with 
developers and builders, Schroeder 
emphasizes the importance of creating 
designs that will work on your budget. 
“If | design a building my client can’t af- 
ford, then it probably won't get built. In 
fact, several times | have been brought 
into a project after a client became frus- 
trated with their first architect and 
couldn't afford the project. 

“This year both budget and timing 
were Critical in several projects. One 
was an existing one-story office build- 
ing in which the interiors had just been 
updated, and the space was totally 
rented. We added a second floor, and 
gave the building a new facade, all 
under a restricted budget and within 3 
1/2 months, while the tenants were 
working in their offices during the 
week! | wouldn't be telling this story if 
we hadn't met all our restrictions and 
made the client very happy.” 

Under similar constraints with a 
home renovation, Schroeder was care- 
ful to prepare the family for moments 
when they might even have to wash 
dishes in the bathtub. “We're very care- 
ful to be realistic with our clients. If they 
know what to expect, they'll weather 
the frustrating periods better, and enjoy 
their new living space all the more,” 
Schroeder says. 

He believes that bringing an archi- 
tect into the process before the builder 
is hired gives any project a distinct ad- 
vantage. “You'll have a more success- 
ful experience if you begin with a pro- 


Continued on following page 
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Team up with 
Dickson Development 
Corporation 

and build your 

dream home. 


is a big reason why!" 


Call today to talk with our 
Custom Home Consultant 
Fran Berkowitz 


609-799-1808 


_ WE HAVE SOME 
UNUSUAL CUSTOMS. 


And we think you're going to like 
them, because there's nothing quite 
like a custom-built home. 


s 


ELLIPSE 


"Outstanding! We are proud to show 
off our home, and the craftsmanship 


—Mr. & Mrs. R. DeVore 


Satisfied Dickson Homeowners 
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The Hidden Hill development is located on Province Line Road 
between Princeton Pike and Route 206 in northern Lawrence 
Township. It's the Princeton Area like you've never seen it 


before. 


We call it "Freestyle". And with good reason. Hidden Hill 
offers you a freedom of style not found anywhere else in the 
Princeton area. But it's more than just a design. It's an 
attitude...a lifestyle perfect for anyone who has ever dared to 
be different. Come see what it's all about! 


609-921-3671 


Sales Center Hours: Daily 11-4 
NJ Turnpike to Exit 9. Follow signs to Rt. 1S. 
Rt. 1S. approx 15 miles to Washington Rd. 
(follow signs for Princeton). Turn left at 3rd 
light onto Nassau St. Follow Nassau St. to Rt. 
2068S. Take Rt. 206 S for 2.7 miles to Province 
Line Rd and turn left. Hidden Hill sales 


center is on the right. 


For The Hill! 


HLL 


(S Dickson Development Corporation 4 razdition of innovative Quality Construction 
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A property manager finds a tenant, then acts as the tenant's primary contact. It sounds simple, 


until you talk to Henderson's Toland. 


Continued from preceding page 


fessional who understands how a build- 
ing is put together, and has the artistic 
skills to help you arrange your interior 
and exterior spaces,” he says. 

It's important, Schroeder says, to 
find out what type of services the archi- 
tect offers, whether the firm has 
worked on similar projects, whether he 
or she shares your philosophy of de- 
sign and, most critically, will respect 
your budget. 

“Your architect should be able to 
help you express your own ideas and 
tastes,” he says. “Your house is the 
most expensive item you will probably 
ever own. A good relationship with your 
architect will assure that you get the 
most value our of your investment.” 

On Saturday, November 2, from 9 
a.m. to 2 p.m., Schroeder Architects 
will hold an open office. You're invited 
to view drawings and presentations on 
houses from many styles, from tradi- 
tional harmonious renovations, to the 
__ ultra modern. 


Schroeder Architects, 68 South 
Main Street, Cranbury. 609-655-9090. 


Henderson Realty Property 
Management 


hat do you do if you are 

transferred and can’t sell 

your home in the current 
real estate market? Or if you have a 
temporary one-year assignment over- 
seas, want to keep your home in the 
Princeton area, but can’t afford to 
have it sitting empty, eating up mort- 
gage payments? That's when home- 
owners can benefit from putting their 
property in the hands of a property 
management professional such as 
Katherine Toland, director of property 
management at John T. Henderson. 

A property manager’s job is to find a 
tenant when you need to rent your 
home, then act as the tenant’s primary 
contact in all property related matters. 
It sounds simple, until you talk to To- 
land. “I've picked out carpeting, had 
trees taken down, even done evic- 
tions,” she says. 

“Most of the properties | handle are 
single family homes, she explains. "I 
have an escrow account for the home- 
owner, so that | can handle collection 


details. $131,500. . 


Beautiful 2 bedroom end unit at Governor's Pointe II. Great 
for entertaining and relaxing. Many upgraded amenities 
offered. Located in a friendly neighborhood, this townhome 
shows beautifully and warrants your immediate call for all 


IN EAST WINDSOR 
Need the convenience of being close to major transportation 
but want the peace and solitude of country living? Then this 
home's for you. 4 bedrooms, 3 baths, 2 car garage, beautiful 
treed acreage, only 2 years old and better than new. Do 
yourself a favor and call us today for further details. 
All for $249,500. 


Nobody works harder for you than Burgdortf. 


CALL THE PRINCETON AREA OFFICE 


44 Princeton-Hightstown Road 
Princeton Junction, NJ 08850 


609-799-7700 


on the Bus Line. 


+ In town living 


in Hightstown. 


APARTMENTS 


PRINCETON ARMS 


KENSINGTON ARMS - DORCHESTER ARMS 
CHESTNUT WILLOW 


609-448-4801 
; EAST WINDSOR 
Conveniently located near Route 
#130 & Route #1 just off Rt. #571. 
* Individually controlled heat 
included in rent 
¢ Air conditioning 
* Individual balconies 
* Storage room in apt. 
« Wall to wall carpets 


NASSAU ARMS 


609-921-7617 
PRINCETON 
Located in Princeton Boro. 


Walk to Princeton Shopping Center, 


* Heat included 

* 2-story garden apartment 

+ Insulated for sound proofing 
* Beautiful landscaping 


PRINCETON COURT 


KLOCKNER WOODS - CRESTWOOD 
SQUARE 


609-586-5108 - 609-586-1253 

: HAMILTON 

Located on Klockner Road 

and Whitehorse-Mercerville Road. 
* Close to shopping 
+ Beautiful landscaped grounds 
¢ Superintendent on site 


TOWNHOUSE 


GARDENS 


609-448-2198 
HIGHTSTOWN BOROUGH 
Just off the New Jersey Turnpike 


* Some units with 1st and 2nd 


LAWRENCE TOWNSHIP 
Franklin Corner Rd., just off Route 1 
* Heat & hot water included 

+ Close to shopping & malls 


of rents, mortgage and tax payments, 
even things like paying the lawn ser- 
vice. At least every six months | in- 
spect the property and advise the 
homeowners about maintenance. After 
all, if they're in Texas, they don’t know 
that there’s a dead tree in their yard 
that needs to be taken down. And of 
course I’m there for the tenant to ar- 
range repairs if anything breaks.” 

In addition, if you are trying to sell 
your home Toland advises you of the 
condition of the real estate market and 
makes suggestions about the pricing 
and timing of the sale. 

“Generally we handle properties 
where there is at least a one-year 
lease,” she explains, “but if you are ac- 
tively trying to sell your home, we will 
search for a short term tenant so long 
as they agree that the home can be 
shown during their tenancy.” 

Toland got her first experiences in 
property management by managing 
her parents’ apartment building in 
Rhode Island. When she relocated to 
New Jersey, she got a real estate li- 
cence, something that is required if you 
manage more than one building, and 
joined John T. Henderson Inc. 


The fee for Toland’s services is gen- 
erally 8 to 10 percent of the monthly 
rental income with a separate fee for 
finding and screening a tenant. Some- 
times her services can save your home. 

“The most nightmarish situation I’ve 
ever dealt with involved a house in 
Hopewell Township,” she recalls. “The 
family that owned it moved to China 
and contracted with us to manage the 
property.” 

Finding a tenant was no problem. 
But over the course of a year the septic 
system had repeated problems. “We 
knew the septic system was in trouble,” 
says Toland, “because about every 
four months it had to be pumped out.” 
The problem worsened until the sys- 
tem failed completely. 

Anew septic system is a major proj- 
ect. It costs anywhere from $20,000 to 
$50,000 and requires new township 
permits, engineering inspections, perc 
tests, and bids for the excavation and 
installation work. 

“Normally when there is work to be 
done on a home, | discuss it with the 
homeowners before | go ahead and ar- 
range repairs,” says Toland. “but in this 


~ case the homeowners were in the pro- 


mM WHO NEEDS AN ARCHITECT? 


If you are planning a charige, we 

can assure that hiring an archi- 7 
tect is your best investment. 
MYERS ASSOCIATES F 
has extensive experience ina | 
wide range of projects; custom §j 
residential, commercial, retail, 
church and institutional. 


Whether renovating, enlarging | | 


or moving to another location, 
you need to take advantage of 
our free consultation. 


609-921-1166 


floor (Townhouses) 
* Easy commuting via N.J. Tpke. 
* Near Route 130 
* Convenient to shopping 
MADISON ARMS SPECIAL RANCH 
908-782-2909 $115,000 
fot eitecun gay ie pi Just a short ride to the NY train 
+ Close to shopping from this gorgeous 2 bedroom 
+ Two story Garden Apartments ranch that is situated on a mag- 
* Superintendent on site nificent corner lot with off street 
parking! Full basement, fireplace 
FRANKLIN CORNER | | & tocareama : 
GARDEN APTS. 
609-895-9556 + 609-448-4801 


~ FINE: 


Realty 


Don't Miss Beautiful Bucks C ! 
Close to I-95, Princeton and NY Trans! 


Lowest interest rates in 14 years!!! Don’t miss this unique 
opportunity to buy with low rates & reduced prices!! Call us!! 


HOUSE. > 
HUNTING? 


AFFORDABLE CAPE 
$99,900 

In a great family neighborhood is 
this 3 bedroom cape with full 
basement & oversized detached 
garage! $2600 + closing cost to 
become a homeowner! Call us 
for details! 


Yardley Office 


BURGCOR ST ill 


* Balconies i72.S. Main § tistng Morrisville Office 
REALTORS - Main St. 572. W. Trent 
Heat included in all apartments except MLS oh 


Klockner Woods & Townhouse Gardens. 


\ 215-493-0800 [ 


215-295-8161 Pa 


cess of moving from China to Egypt 
and we were only able to communicate 
vie fax! There were tenants in the 
house, SO we couldn't delay. 

“It became my job to get a new sys- 
tem in and working. | handled all the 
paper work, all the bids, all the inspec- 
tions. It took months. There is no way 
this problem could have been solved 
without the person representing the 
homeowner being on the spot.” 


Henderson Property Management, 
33 Witherspoon Street, Princeton 
08542. 609-921-6500, fax 609-924- 
7764. 


The Linpro Company: 
Corporate Suites 


f you have to be away from 

home for several months, 

wouldn't you rather stay in a fully 
equipped apartment with a separate 
bedroom and kitchen than be con- 
fined to a single room in a hotel?" 
asks Maryann Crowell, marketing 
and leasing director for the Linpro 
Company. “That's the alternative that 
the Linpro Corporate Suites program 
offers.” 

The Linpro Company, which man- 
ages the Princeton Meadows communi- 
ties of Fox Run, Deer Creek, Hunters 
Glen and Ravens Crest in Plainsboro, 
believes that employees who must be 
away from home for extended periods 
are happier, adjust more quickly, and 
are more productive when they live in 
an apartment within a community envi- 
ronment. 

“We offer companies a minimum two- 
month lease on fully furnished one and 
two bedroom luxury apartments with a 
full recreational package in all four of 
our Princeton Meadows Communities,” 
explains Crowell. “This program can 
save companies up to $1,000 a month 


Interior Design Service 
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Linpro offers two-month leases on fully furnished apartments; 
Spiro helps companies move the whole family, not just the worker. 
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in accommodation costs over a hotel 
room.” 

Some of the companies that cur- 
rently take advantage of the Corporate 
Suites Program are Baxter Health 
Care, Unisys, and Bristol Meyers- 
Squibb. 

“Companies love this program,” she 
Says, “because in addition to saving 
money, their employees benefit from 
the extra living space and community 
amenities. Since Princeton Meadows 
is a planned, almost self-contained 
community, Corporate Suites apart- 
ments are near food stores, a phar- 
macy, dry cleaners, two banks, a video 
Store, hair salon and restaurants. 

“Another advantage of the Corporate 
Suites Program is that residents get a 
complimentary social membership in 
the Princeton Meadows Country Club, 
which offers access to a very conve- 
nient restaurant. 

“Not long ago we had an executive 
from Cleveland staying with us for four 
months while he was on temporary as- 
signment to the East Coast branch of 
his company. When it came time to 
leave, he hated to go because his ten- 
nis game had improved so much. 

“Another thing which happens occa- 
sionally is that families are relocated 
before their permanent housing is avail- 
able. They need a place to stay where 
the kids can get outside to play,” says 
Crowell. 

“Because of the excellent schools, 
many of these families are going to re- 
locate within the West Windsor- 
Plainsboro School District. Since our 
apartments are within that school dis- 
trict, their children have been able to 
start school while they stayed here 


Guaranteed professional installation 
by our master mechanics 


American Olean e Porcelanosa 
Elon e Terra Designs e IAC 
Villeroy & Boch 
Florida Tile e Marazzi 


Custom plans & design for 
your special environment 


Come visit our new, specially 
designed terra cotta display 


Route 1 Plaza Shopping Center 


: (2 miles South of Quakerbridge Mall) 


Monday-Friday 9-5:30, Thursday 9-8, 
Saturday 9-5 


609-771-1124 


without the disruption of changing 
schools when their permanent housing 
was available. Corporate suites allow 
people to continue their lifestyle while 
they are away from home.” 


The Linpro Company’s Corporate 
Sultes Program. For information con- 
tact Amy Rosencrance, 609-936-0947. 


Spiro Relocation Consul- 
tants 


amilies working with a reloca- 

tion consultant feel confident 

moving to a new area,” says 
Linda Spiro, president of Spiro Relo- 
cation Consultants of Princeton Junc- 
tion. “Our job as relocation consul- 
tants is to provide an objective 
overview of the communities in the 
Princeton area and surrounding coun- 
ties. We can provide objective advice 
because we do not sell real estate. 
We help relocating employees maxi- 
mize the time spent looking for a new 
home and reduce the stress in select- 
ing, purchasing and moving into that 
home.” 

“Corporations,” says Dorothy Bodde- 
ker, Spiro’s vice president, “are sensi- 
tive to the effect of relocation on the en- 
tire family. A happy, settled, employee 
is a more productive employee. That’s 
why Princeton area companies such as 
American Cyanamid, Bristol-Myers 
Squibb, David Sarnoff Research Cen- 
ter, and ETS use the expertise of Spiro 
Relocation Consultants to help reduce 
stress and transition time among their 
relocating employees.” 

Typically when a corporation gives 
Spiro the name of a relocating family, 


one of the consultants will call the fam- 
ily to discuss their present lifestyle and - 
determine their needs. “Our questions 
are designed to help them focus on 
their priorities. Our goal is to provide 
the information they need to make a 
logical, informed decision.” 

“Relocation consulting is always a 
challenge,” says Boddeker, “because 
no two families are the sare. Not long 
ago we relocated an executive whose 
12-year old daughter was a competi- 
tive gymnast. The family's priority was 
to be near a facility where she could 
get excellent coaching. So we re- 
searched gymnastics programs and 
found those that met his needs.” 

“Our service is often a determining 
factor as to whether a candidate will ul- 
timately decide to accept a job offer. 
The personalized tour and assistance 
of our consultants provides him or her 
with the tools to make an informed deci- 
sion.” Spiro also works with relocating 
families who wish to rent. “Some re- 
cent college graduates are renting their 
first apartment,” says Spiro. “Because 
renting is a new experience for them, 
they have told us that our assistance is 
invaluable.” 


nce the relocating family ar- 

rives in the Princeton area 

they spend a day with a 
Spiro consultant and a realtor touring 
the area. Area maps are discussed 
as well as the real estate market, 
commuting distances, and school lo- 
cations. “Typically we'll spend half a 
day in New Jersey and the other half 
in Pennsylvania. We'll look at houses 
that are representative in style and 
price, but the main goal is to orient 
the family to the area.” 

In the following days, the consultant 


Continued on following page 
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Continued from preceding page 


schedules appointments with real es- 
tate brokers, provides information 
about mortgage sources and remains 
available to answer questions. 

“We can provide the name of the 
local Scout leader, direct you to area 
churches, give you information about 
day care facilities — all the things you 
need to know to make you feel comfort- 
able in the community,” says Spiro. “Be- 
cause you have us as an information 
source, your move is less stressful, the 
transition time shorter, and your total 
adjustment more positive.” 


Spiro Relocation Consultants, 5 /n- 
dependence Way, Princeton. 609-275- 
0082, fax 609-275-3633. 


Saums Interiors 


like to break down walls," says 

Eileen Saums, interior designer 

for Saums Interiors. “One of the 
most fun jobs | ever did was a 20- 
room house where we redid every- 
thing except the kitchen. 

“We took a typical 1950s bathroom, 
created new bathroom space from sur- 
rounding closets, put in a vaulted sky- 
light through the attic and ended up 


- with a light airy peach, gray and white 


bathroom. 

“The owners of this house despised 
Clutter. They didn’t want things sitting 
out on counters to the point where we 
put an outlet inside a drawer so that 
when the hair dryer wasn’t in use it 
could be laid away. 

“Instead of traditional furniture, we 
put in a complete wall system in the 
master bedroom designed for their 
clothes, shoes and jewelry. The thing 
that was so interesting about this proj- 
ect was that it involved a study of how 
these people actually lived and how 


While getting to know her clients, Eileen Saums asks them to 
bring her picture of rooms they both like and dislike ; for full in- 
stallations, Ideal Tile produces technical drawings and elevations. 
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the space could enhance their lifestyle.” 


Eileen Saums grew up hanging 
around Saums Interiors, her family’s 
business since 1957. After studying in- 
terior design at Endicott College in 
Massachusetts, Saums worked in sev- 
eral area design stores before joining 
her family’s firm full time in 1976. “Inte- 
rior design is what I’ve wanted to do 
ever since | was a little person,” she 
says. 

Originally Saums was a paint store, 
but over the years it expanded to a 
place where you can buy everything 
from paint to draperies to furniture to 
area rugs. The store is still changing. 
The current renovation and expansion 
should be complete next month. “One 
result of our expansion is that we can 
have more complete displays so that it 
is easier for people to get a feel for the 
finished product,” Saums says. 

Saums Interiors not only offers inte- 
rior design services, but if you choose 
what they call the deluxe program, they 
will coordinate all the work on your 
home. 

“Not long ago we did a complete 
home for a bachelor. After we agreed 
on what he wanted, he asked ‘What do 
| do next?’ The answer was ‘Just go on 
with your life.’ Judy Stefani scheduled 
all the workmen — the painters, the 
drapery and carpet people, everything. 
All he had to do was go home at night 
and see the progress they had made. 
This is one of our services that people 
appreciate the most.” 

Saums says that she prefers work- 
ing with antiques or older quality furni- 
ture rather than ail new pieces. “I don't 


want your home to have that cookie 
cutter look,” she says. “Older pieces 
have more character. They also hold 
their value if you ever decide to sell 
them.” 

While getting to know her clients, 
Saums asks them to bring her picture 
of rooms they both like and dislike. 

“By pointing out what disturbs them 
as well as what appeals to them,” she 
says, “| get a much better feel for what 
they want. It’s important,” she says, 
“that | really understand how a family 
lives in order to create an atmosphere 
where they feel happy and relaxed.” 


Saums Interiors, 75 Princeton Ave- 
nue, Hopewell 08525. 609-466-0479. 


Ideal Tile 


lot of people have trouble 

visualizing the end result 

when they use ceramic tile,” 
says Alice Canning, owner of Ideal 
Tile in Lawrenceville. “Tile is a great 
material. It's so functional and easy 
to care for. It survives well under fam- 
ily living and entertaining, takes only 
minimal maintenance, and lasts a life- 
time. It truly is a capital improvement 
to your home.” 

Recently Ideal Tile was employed by 
Robert McDonald of Stoneleigh Corpo- 
ration in Hopewell to work on the reno- 
vation of 2 1/2 bathrooms in the 
Princeton home of internationally 
known architect Michael Graves. Ac- 
cording to Canning, the rooms, with 
lots of marble and glass mosaics, will 
be spectacular. 


While the Cannings have extensive 
credentials in large, highly detailed pro- 
jects, they’re always ready to give full 
attention to small renovations ranging 
from a backsplash to new kitchens and 
bathrooms. “We will take a customer's 
wallpaper colors, fabrics, and pat- 
terns,” says Canning, “and create a 
custom painted design. For either a 
few special accents or an entire wall 
mural, we work with an artist who is 
very versatile and talented. 

“When a Client is ready for serious 
planning, we will set up a consultation. 
First we'll look at the blueprints or floor 
plan. We’ll explore what kind of feeling 
they want to create in their environ- 
ment. We'll make suggestions working 
with materials, color, and budget to cre- 
ate a satisfying personal space.” 

When the decision is made to em- 
ploy Ideal for the full installation, techni- 
cal drawings and elevations are pro- 
duced. “As far as | know, we're the only 
tile store in the area that is capable of 
this,” says Canning. “It’s a terrific tool 
that allows the client to see on paper 
exactly how things are going to look. 

“Tile installation is part art, part sci- 
ence,” explains Canning. “It is a skilled 
craft. We have our own master me- 
chanics so that we can guarantee the 
quality of our work. We stress that 
while they are working in your home or 
office, they must adhere to our stan- 
dards of quality, courtesy and cleanli- 
ness. We’re in control of every job site, 
and don’t subcontract any of the work.” 

Canning became interested in work- 
ing with ceramic tile while attending the 
New York School of Interior Design. 
Subsequently, she opened Ideal Tile, a 
family owned and operated business, 
which has been at its present location 
for seven years. 

In addition to ceramic tile, Ideal also 
provides and installs marble for floors 
and walls, and terra cotta. “Terra cotta 


If your favorite Interior Design 
Center isn't Saums Interiors, 
it can mean only one thing. 


You haven't been here yet. 


Eileen B, Saums, Allied A.S.I.D. 


"The Interior Design Center that does it all...since 1957.” 
75 Princeton Ave., Hopewell + 609-466-0479 


One visit to Saums Interiors will convince you 
that here's a resource to cherish - 
bigger and better now that we've renovated! 


In addition to our fine service, we now offer a spacious, 
pleasant interior where you can peruse through organized 
collections of famous name fabrics and wallpapers, window 
treatments, carpets, area rugs, custom tiles, wonderful 
accessories, needlepoint pillows, & fine art arranged in 
sample room vignettes. 


Home furnishings are not new to us and now we have more 
on view. Custom upholstered furniture along with one-of- 
a-kind antique piece is our concept in achieving an interior 


with personality. 


Of course, we still carry Benjamin Moore, Fuller O'Brien 
and Old Village paints in our new paint department along 
with expert advice to help with all your painting questions. 


We are particularly excited about ournew kitchen displays 


in response to our customers’ requests for having their 
“entire” home coordinated in style. 


Come to a place where you will still find friendly, 
knowledgeable, service, a trademark of the Saums family 


since 1957. 


Monday-Friday 8:30-6; Saturday 9-4 


*Sorry, not on antiques. Cannot be combined with any other discounts. 


20% O Li i Bring this ad to our 


Newly Renovated Designer Showplace, 


and receive a 20% discount* on your 
purchases that exceed $100 
through the month of November. 


; 
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is especially popular right now,” says 
Canning. “It gives a room an informal 
country look, very different from what 
you can accomplish with marble or ce- 
ramic tile.” 

\deal Tile’s showroom is open Mon- 
day through Friday from 9 a.m. to 5:30 
p.m. with extended hours until 8 p.m. 
on Thursday, Saturday from 9 a.m. to 5 
p.m., and by appointment. 


ideal Tile, 2901 Route 1, Lawrence- 
ville. 609-771-1122, fax 609-771-6863. 


Mercer County Improve- 
ment Authority 


ecycling became a way of life 

for Mercer County families in 

1989," says Peter Yull, chair- 
man of the Mercer County Improve- 
ment Authority. “There has been 
great acceptance of the program. 
One of the reasons it's been so well 
accepted is that the MCIA has made 
it as easy as possible to comply with 
the program.” 

It's true. In Mercer County all you 
have to do is tie or bag your newspa- 
pers, then put everything else — glass, 
aluminum, bi-metal and plastic contain- 
ers — in the big yellow can at the curb. 
And as a result, within one year, more 
than 70 percent of the county was par- 
ticipating, and businesses were imple- 
menting their required recycling plans 
by the hundreds. Magazines and corru- 
gated cardboard were soon added to 
the list of recyclables. 

But with large numbers of house- 
holds and businesses participating in 
the program came questions. Why do | 
have to tie newspapers, magazines 
and cardboard separately? Don’t they 
go to the same place? Why should | 
rinse food and beverage containers? 
Why can't you take this? Why won't 
you take that? 


In recycling, only clean materials are saleable. That’s why the 
MCIA asks that cans be rinsed and that materials be separated. 
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“The answers to these questions are 
the answers that make recycling work 
in the first place,” explains Yull. “Recycl- 
ing is more than picking up materials at 
the curb. Recycling doesn't happen 
until old products become new ones. 
And that can't happen without an abun- 
dance of readily available, clean, recy- 
Clable material.” 

Recycling, like any business, is mar- 
ket driven. “We can only collect materi- 
als that we can market successfully,” 
explains Yull. “As recycling programs 
are developed, the competition for the 
limited markets available intensifies. 
And in today’s business climate, only 
the highest quality materials are in de- 
mand.” 


collected in Mercer County is recycled 
locally at Homosote in Ewing Town- 
ship, most of the newspaper collected 
in New Jersey is shipped in large con- 
tainer vessels to paper mills in the Far 
East. Here the mills convert the news- 
print into cardboard boxes used for 
shipping Far Eastern imports such as 
televisions, VCRs, and CD players, 
back to the United States. 

“The first thing that happened,” ex- 
plains Yull, “is that many of the con- 
tainer vessels used to ship newsprint 
were pressed into service in the Middle 
East as part of Operation Desert Shield 
and Desert Storm. Many of these ships 
have not yet returned to regular ship- 


Only clean, uncontami- 
nated materials are sale- |: 7@ 
able. This means that 
keeping contamination 
to a minimum must be 
one of the MICA’s high- — 


ping service. 

“Also with the economic downturn, 
fewer consumer goods are being im- 
ported from Asia, so the demand for 
the cardboard boxes made from re- 
cycled newsprint has dwindled. Sud- — 
denly market for newsprint has dried 
up. Companies buying this recycling 
material can be choosy. They have be- 
come selective and buy only the least 
contaminated newsprint. 

“Thanks to great participation by 
homeowners and businesses, Mercer 
County has been New Jersey’s num- 
ber one recycler,” says Yull. But if we 
are going to continue in that position, 
we will all have to make that extra ef- 
fort to consistently provide clean, un- 
contaminated recyclables.” 


Mercer County Improvement Au- 
thority, 210 River View Executive 
Park, Trenton 08611. 609-695-1200. 


est priorities. That's why 
food and drink contain- 


AME 


ers must be rinsed, why 


broken glass of different 


e Decks 


colors cannot be mixed, 
why newspapers, maga- 
zines and cardboard 
have to be tied sepa- 
rately. They simply do 
not go the same place, 
and there is no market 
for mixed or contami- 
nated recyclables. 

“The recyclable mar- 
ket is very volatile,” says 
Yull. Take, for example, 
the market conditions for 
newspaper. 

Although newsprint 


You'll be surprised at how 
affordable quality can be. 


Sete es me eens 


Free estimates. We build Sunrooms & Patio Rooms, too. 


Call for a free design consultation foday! 


Backed by the strongest 
warranty in the industry. 


e Gazebos 
e Pool Decks 
e Expansions 


The archadeck custom design and 


construction system is a proven value. 
Ask about our convenient financing. 


800-462-1407 « 908-788-7422 


RICA'S DECK BUILDER 


e Benches & Planters 
e Cleaning & Treating 
e Screened Porches 

e Arbors/Trellises 


609-921-3420 


MERCER COUNTY RESIDENTS: 


CLEAN-UP DAY VI 


LAWRENCE TWP. 


ALL MERCER COUNTY RESIDENTS WITH 
PROOF OF COUNTY RESIDENCY, MAY PARTICIPATE. 


WHAT TO BRING: 
Biousetanla Cleaners Paint Thinners 2 ie 
Pesticides *Rust Remover erbicides 
«Insect Repellents *Pool Chemicals Sprain 7 
«Auto & Household Batteries  *Flea Powder amet at 
Weed Killer ¢Chlordane “ane : 
*Photographic Chemicals *Chemistry Sets *Paints (oil based) 
“Used Motor Oil 


HOUSEHOLD CHEMICAL WASTE 


WILL BE HELD SATURDAY, OCTOBER 26, 1991, 8 am - 2 pm AT THE MERCER COUNTY 
(JOHN T. DEMPSTER) FIRE SCHOOL, BAKERS BASIN/LAWRENCE STATION ROADS, 


DO NOT BRING: 
eAgent Orange/2, 4, 5 - T *Gas Cylinders «PCBs 
«Unknown Materials «Medical Wastes Explosives 
*Unidentified Materials *Radioactive Materials 


YOU MUST PRE-REGISTER! 


Sponsored By 


The Mercer County 
Improvement Authority. 


Call the Mercer County Improvement Authority, 695-1200, ext. 47 by October 23, 1991 
with the types and quantities of the acceptable materials listed above requiring disposal. All 
materials must be in original containers with original labels intact. Up to 50 pounds (liquid 
or solid) will be accepted per household. 


PRE-REGISTRATION REQUIRED! 
Call (609) 695-1200, ext. 47 


Not open to businesses, 


industry or schools. 
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Residential Deals 


W.. Says you can’t sell for 
more than you bought in a bad mar- 
ket on a short turn around? And on 
a busy street? A small stucco ranch 
house, 42 years old, with five 
rooms, three bedrooms, one bath, 
and brick fireplace has a dramatic 
cathedral ceiling and open beams in 
the living room, “which is why | 
bought the house,” said former 
owner and seller Robert Criso. 
(Anne Hoffmann of Princeton 
Crossroads was the listing agent.) 

But that is not what is most un- 
usual about the property. Criso 
bought the house on Harrison 
Street in July, 1989, for $183,000. 
He sold it just two years later for 
$15,000 more. 


Princeton Township, 476 North 
Harrison Street. Taxes: $3,377. Listed, 
Princeton Crossroads, $215,000; sold, 
Fox & Lazo, $198,000. Closed July 31. 


East Windsor, 4 Berkshire Drive. 


Taxes: $5,231. Listed, Coldwell 
Banker Schliott, $209,900; solid, Fox & 
Lazo, $195,000. Closed September 6. 
Colonial, four bedrooms, 2 1/2 
baths, 21 years old, on cul-de-sac, 
has new roof and new bay windows. 


East Windsor, 22 Lynnfield Drive. 
Taxes: $4,438. Listed, Fox & Lazo, 
$149,900; sold, RE/MAX, $145,000. 
Closed September 16. 

Older colonial, three bedrooms, 2 
1/2 baths, full basement, microwave. 


East Windsor, 473 Fairfield Road. 
Taxes: $3,055. Listed, ERA Homes of 
Quality, $81,200; sold, Weichert, 
$81,200. Closed September 17. 

Townhouse, 17 years old, three bed- 
rooms, 2 1/2 baths, full basement, in 
Twin Rivers. 


Ewing, 6 Shelton Avenue. Taxes: 
$1,846. Listed, Weidel, $129,899: 
sold, Henderson, $124,000. Closed 
September 6. 

Older split-level, three bedrooms, 
one bath, fenced rear yard. 


Ewing, 415 Vannest. Taxes: 
$2,602. Listed, Henderson, $117,900; 
sold, same broker, $110,000. Closed 
September 19. 

Two-story contemporary, 40 years 


Call (609) 452-7555! 


Princeton living made affordable... 
\ and so exciting! Rent here and enjoy tennis, 
swimming, and the prestigious Smith House Clubhouse. 


386 Sayre Drive, off Rt. 1. Open 11-5 daily. and by appt. 
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old, newer roof and heating system, 
three bedrooms, 2 1/2 baths, open 
floor plan. 


Hamilton, 28 Arrowwood Drive. 
Taxes: $4,091. Listed, RE/MAX, 
$215,900: sold, same broker, 
$200,000. Closed September 16. 

Nine-year-old Colonial, four bed- 
rooms, 2 1/2 baths, full basement, 
$30,000 in improvements, including 
baths, panel doors, two-tiered deck. 


Hamilton, 257 California Avenue. 
Taxes: $2,529. Listed, Weichert, 
$129,900: sold, Schreiber, $128,000. 
Closed September 16. 

Ranch, 20 years old, three bed- 
rooms, 1 1/2 baths, finished base- 
ment, attic fan, two full kitchens, shed 
in fenced yard. 


Hopewell, 33 Elm Street. Taxes: 
not available. Listed, Pennington, 
$396,651; sold, Peyton, $330,000. 
Closed September 13. 

Furnished model home, five bed- 
rooms, three baths, just won “best in 
American living” award. Over 3100 
square feet. Multi-level deck. Brick 
paved driveway. 


Hopewell, 8 Dublin Road. Taxes: 
$4,495. Listed, Weidel, $325,000; 
sold, same broker, $320,000. Closed 
September 20. 

Ranch, two stories, 30 years old, 
four bedrooms, two baths, two fire- 
places, on heavily wooded land with 
old barn and guest house. 


Lawrence, 3 Abby Drive. Taxes: 
$4,799. Listed, RE/MAX, $239,000; 
sold, Gloria Nilson, $230,000. Closed 
September 13. 

Colonial, five years old, four bed- 
rooms, 2 1/2 baths, basement, stone 
fireplace, large rear deck, den with 
master bedroom. 


Lawrence, 23 Cypress Court. 
Taxes: $2,279. Listed, Weidel, 
$99,500; sold, same broker, $92,000. 
Closed September 20. 

Condo, first floor end unit, five years 
old, two bedrooms, two baths. 


Lawrenceville, 4 Landfall Lane. 
Listed, N. T. Callaway, $838,000; sold, 
same broker, $750,000. Closed Sep- 
tember 26. 

New brick Normandy-style house in 
Landfall area; vaulted ceilings, inlaid 
hardwood floors, crown moldings, 
master suite with fireplace, two addi- 
tional fireplaces, central air and vac- 


uum system, three-car attached ga- 
rage, in-ground sprinkler system. 


Lawrenceville, 39 Green Avenue. 
Taxes: $2,080. Listed, N. T. Callaway, 
$230,000; sold, Weidel, $202,500. 
Closed September 23. 

Stone and shingle Cotswold-style 
cottage. Paneled living room with fire- 
place and beams, large family room 
with fireplace, three bedrooms, one 
bath, one-car attached garage. 


Pennington Borough, 23 Academy 
Court. Taxes: $2,565. Listed, Peyton, 
$134,900; sold, Doris Pessel, 
$132,000. Closed September 18. 

Five-year-old condo, two bedrooms, 
bath, walk to everything. 


Plainsboro, 592 Sayre Drive. 
Taxes: $4,532. Listed, Weidel, 
$175,500; sold, same broker, 
$169,500. Closed September 10, 

Four-year-old townhouse, three bed- 
rooms, 2 1/2 baths, fireplace, full base- 
ment, two-car garage. 


Plainsboro, 23 Ashford Drive. 
Taxes: $3,887. Listed, Coldwell 
Banker Schlott, $179,000; sold, same 
broker, $165,000. Closed September 
12, 

Two-year-old townhouse, three bed- 
rooms, 2 1/2 baths, two fireplaces, 
Jacuzzi, alarm system, intercom, deck 
backs to green, trees. 


Princeton, 120 Audubon Lane. 
Taxes: $6,738. Listed, Henderson, 
$739,000; sold, same broker, 
$660,000. Closed September 6. 

Colonial, 21 years old, has 10 
rooms, four bedrooms, two full and 
two half baths, two-car garage, brick 
terraces, in-ground pool. 


Princeton, 142 Mercer Street. 
Taxes: $8,127. Listed, N. T. Callaway, 
$750,000; sold, same broker, 
$625,000. Closed September 19. 

Totally renovated frame colonial, dat- 
ing from 1841. Four fireplaces, four 
bedrooms, 2 1/2 baths, two car de- 
tached garage. 


Princeton, 253 Jefferson Road. 
Taxes: $7,570. Listed, Princeton 
Crossroads, $459,000; sold, Peyton, 
$440,000. Closed June 14. 

Eight-year-old contemporary, 3 bed- 
rooms, three baths, in heart of 
Princeton, has large custom kitchen, 
sunken living room, multi-level deck, 
porch. 


Princeton, 11 Worthsmill Lane. 
Taxes: $9,478. Listed, Realty World- 
Audrey Short, $449,000; soid, same 
broker, $430,000. Closed September 
11. 

Large three-year old colonial has 10 
rooms, four bedrooms, 2 1/2 baths, 
painted basement, three-car garage. 


Princeton, 59 Parkside Drive. 
Taxes: $6,422. Listed, N. T. Callaway, 
$420,000; sold, same broker, 
$387,000, Closed September 27. 

Two-story Colonial cape adjacent to 
Princeton Battlefield. Beamed living 
room with fireplace, four bedrooms, 3 
1/2 baths, two-car attached garage. 


Princeton, 29 Bainbridge Street. 
Taxes: $6,067. Listed, Princeton 
Crossroads, $325,000: sold, same bro- 
ker, $300,000. Closed September 6. 

Ranch on cul-de-sac, five bed- 
rooms, 3 1/2 baths, full basement. 


Princeton, 45 Markham Road. 
Taxes: $3,612. Listed, Peyton, 
$265,000; sold, Princeton Crossroads, 
$252,000. Closed August 29. 

Colonial, 26 years old, has four bed- 
rooms, 1 1/2 baths, a full basement, 
and is close to university and shops. 


Princeton Borough, 10 Campbel- 
ton Circle. Taxes: $9,597. Listed, N. T. 
Callaway, $750,000; sold, Kari M. 
Light, $735,000. Closed August 5. 

Renovated partially brick Norman 
carriage house, 70 years old, three 
bedrooms, 2 1/2 baths, two fireplaces. 


Princeton Borough, 105 Elm 
Road. Taxes: $9,369. Listed, N. T. Cal- 
laway, $655,000; sold, Coldwell 
Banker Schlott, $655,000. Closed July 
22. 

Colonial, nine rooms, 34 years old, 
has four bedrooms, 3 1/2 baths, new 
kitchen, master bath, and family 
rooms, free form pool with Jacuzzi. 


Princeton Borough, 79 Lafayette 
Road. Taxes: $9,235. Listed, N. T. Cal- 
laway, $625,000; sold, Fox & Lazo, 
$600,000. Closed July 10. 

Large colonial in Western Section 
has 12 rooms, six bedrooms, five _ 
baths, partially finished basement, two- 
car garage. 


Princeton Borough, 200 Prospect 
Avenue. Taxes: $9,592. Listed, 
Princeton Crossroads, $549,000: sold, 
same broker, $505,000. Closed Au- 
gust 16. 

Norman-style two-story home with 


in by: 


Commitment to people: 
That's why area corporations rely on us. 


We enable your employee to quickly settle 


e Offering an objective overview of the 
Princeton communities and Bucks County 

¢ Matching families with professional 
realtors 


e Providing support for 
the entire family 
through the transition 

¢ Helping them feel 
at home in the 
community 


"It was like having a friend along, committed to helping | 


us find the right community to fit our lifesyle." 
Mrs. Dean Wilson | 


Spiro Relocation Consultants 


5 Independence Way ® Princeton * 609-275-0082 


Se Sm Ae as a a 


} 


1 rooms, four bedrooms, 3 1/2 baths, 
hree fireplaces, and a full basement. 


Princeton Borough, 138 Wilson 


Road. Taxes: $7,117. Listed, Hender- 
_ son, $479,500; sold, Firestone, 
- $440,000. Closed July 30. 


Two-story colonial, 11 rooms, six 


bedrooms, 3 1/2 baths, finished base- 


ment, full attic, and walk to town. 


Princeton Borough, 6 Willow 
Street. Taxes: $6,265. Listed, 
Princeton Crossroads, $315,000; sold, 


_ game broker, $310,000. Closed Au- - 


. 
: 


g 


—— 
re» 


gust 9. 
Contemporary townhouse, 11 years 


_ old, updated, 2 bedrooms, 2 1/2 baths. 


Princeton Borough, 32 Chestnut 
Street. Taxes: $3,544. Listed, 
Weichert, $219,000; sold, Gloria Nil- 
son, $187,500. Closed August 1. 

Updated Victorian, two bedrooms, 1 
1/2 baths, new heating unit, in “tree 
street area.” 


Princeton Borough, 16 Cameron 
Court. Taxes: $4,400. Listed, 
Princeton Crossroads, $199,500; sold, 
Stewardson-Dougherty, $185,000. 
Closed August 6. 

This townhouse of five rooms, two 
bedrooms, 2 1/2 baths in Queenstown 
Commons has a new deck and over- 


_ looks a brook. 


Princeton Borough, 25 Palmer 
_ Square West. Taxes: $1,767. Listed, 
Henderson, $89,000; sold, same bro- 
ker, $89,000. Closed September 5. 
Three-room condo, one bedroom, 


Princeton Township, 571 Lake 
Drive. Taxes: $6,926. Listed, Hender- 
son, $795,000; sold, Peyton, 
$700,000. Closed July 15. 

Lake front property, this contempo- 
rary, 24 years old, 10 rooms, four bed- 
rooms, three baths, two fireplaces, 
has glass back overlooking lake and 
pool. 

Princeton Township, 374 Cherry 
Hill Road. Taxes: $7,500. Listed, 
Weidel, $695,000; sold, Henderson, 
$675,000. Closed August 30. 

Two-story older colonial with nine 
rooms, five bedrooms, 3 1/2 baths, 


rage, has two-year-old addition, pool, 
gardens. 


Princeton Township, 35 Battle 
Road. Taxes: $8,678. Listed, Weidel, 


bath, 50 years old, offers in-town living. 


two fireplaces, basement, three-car ga- 


$700,000; sold, Weichert, $650,000. 
Closed August 30. 

French chateau, brick, 10 rooms, 
five bedrooms, three baths, two-car 
garage, nanny's suite, dark room. 


Princeton Township, 192 
Brookstone Drive. Taxes: $9,817. 
Listed, N. T. Callaway, $589,900; sold, 
Peyton, $535,000. Closed August 20. 

Colonial, 36 years old, five bed- 
rooms, 3 1/2 baths, fireplace, full base- 
ment, three-car garage. 


Princeton Township, 124 Parkside 
Drive. Taxes: $8,346. Listed, Steward- 
son-Dougherty, $510,000; sold, Hen- 
derson, $478,125. Closed August 1. 

Older expanded colonial ranch in 
Western Section has eight bedrooms, 
four baths, basement. 


Princeton Township, 83 Philip 
Drive. Taxes: $7,051. Listed, N. T. Cal- 
laway, $495,000; sold, same broker, 
$475,000. Closed June 21. 

Colonial, 28 years old, has 11 
rooms, five bedrooms, three baths, 
two fireplaces, downstairs wing for in- 
laws, au pair, teens, or office. 


Princeton Township, 4563 Pro- 
vinceline Road. Taxes: $6,794. Listed, 
Weidel, $450,000; sold, Henderson, 
$450,000. Closed July 1. 

Colonial, 25 years old, has nine 
rooms, four bedrooms, 3 1/2 baths, 
two fireplaces, deck. 


Princeton Township, 105 
Leabrook Lane. Taxes: $7,103. Listed, 
Princeton Crossroads, $399,000; sold, 
same broker, $399,000. Closed June 
28. 

Colonial, 24 years old, on wooded 
lot, has 10 rooms, five bedrooms, 
three full, two half baths, two FPL, fin- 
ished basement, Florida room with 
skylight. 

Princeton Township, 87 Lovers 
Lane. Taxes: $8,714. Listed, Steward- 
son-Dougherty, $455,000; sold, 
Princeton Crossroads, $390,000. 
Closed August 29. 

Count 15 rooms, eight bedrooms, 
three full baths, three fireplaces in this 
Victorian, 90 years old, that was once 
part of the Pyne estate (now 
Drumthwacket, the governor's man- 
sion). A separate three rooms and 
bath make a first-floor apartment. 


Princeton Township, 35 Howe Cir- 
cle. Taxes: $6,071. Listed, Princeton 
Crossroads, $390,000; sold, Peyton, 


$380,000. Closed June 20. 

Split-level colonial, 30 years old, 
has 5 bedrooms, three baths, paneled 
fireplace, two-level flagstone patio. 


Princeton Township, 328 Dodds 
Lane. Taxes: $6,600. Listed, Fire- 
stone, $430,000; sold, Coldwell 
Banker Schlott, $370,000. Closed 
June 25. 

Five bedrooms, 2 1/2 baths, on al- 
most one acre near Lake Carnegie, 
has two-level deck, air conditioning. 


Princeton Township, 244 
Edgerstoune Road. Taxes: $7,303. 
Listed, Henderson, $399,900; sold, 
same broker, $370,000. Closed Au- 
gust 9. 

All-brick colonial, 30 years old, four 
bedrooms, 2 1/2 baths. 


Princeton Township, 15 Poor 
Farm Road. Taxes: $8,173. Listed, 
Princeton Crossroads, $385,000; sold, 
Stewardson-Dougherty, $365,000. 
Closed August 30. 

Contemporary, 12 years old, has 
eight rooms, four bedrooms, three 
baths, three fireplaces, full basement, 
skylights, and a cathedral ceiling in 
the living room and master bedroom. 


Princeton Township, 66 Bertrand 
Drive. Taxes: $6,505. Listed, Coldwell 
Banker Schlott, $373,000; sold, 
Peyton, $365,000. Closed August 21. 

Two-story traditional colonial, 25 


years old, four bedrooms, 2 1/2 baths, ~ 


fireplace, full basement, private 
wooded lot. 


Princeton Township, 148 Poe 
Road. Taxes: $5,221. Listed, N. T. Cal- 
laway, $349,500; sold, Peyton, 
$345,000. Closed July 31. 

Contemporary ranch, 30 years old, 
updated three bedrooms and three 
baths, two-car garage. 


Princeton Township, 158 Herron- 
town Road. Taxes: $4,943. Listed, 
Henderson, $340,000; sold, Firestone, 
$335,000. Closed August 21. 

Four bedrooms colonial, 2 1/2 
baths, 26 years old, has new roof and 
backs up to green. 


Princeton Township, 168 Herron- 
town Road. Taxes: $5,425. Listed, Fox 
& Lazo, $324,000; sold, Princeton 
Crossroads, $324,000. Closed July 29. 

Colonial, four bedrooms, 2 1/2 
baths, has two decks, new kitchen, 
new roof, and backs up to green. 
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Princeton Township, 292 Stockton 
Street. Taxes: $4,804. Listed, Karl M. 
Light, $350,000; sold, Henderson, 
$315,000, Closed September 13. 

Ranch with three bedrooms, two 
baths, large screened porch. 


Princeton Township, 107 Laurel 
Road. Taxes: $5,132. Listed, N. T. Cal- 
laway, $340,000; sold, same broker, 
$310,000. Closed August 28. 

Colonial, 45 years old, three bed- 
rooms, 2 1/2 baths, fireplace, has in- 
ground heated pool in the backyard. 


Princeton Township, 25 White 
Pine Lane. Taxes: $5,756. Listed, 
Princeton Crossroads, $315,000; sold, 
same broker, $310,000. Closed June 
28. 

Split-level, 30 years old, five bed- 
rooms (one used as double-study), 2 
1/2 baths, fireplace. 


Princeton Township, 199 South 
Harrison Street. Taxes: $3,832. Listed, 
Peyton, $325,000; sold, Weidel, 
$310,000. Closed September 16. 

Updated Victorian, 96 years old, 
has eight rooms, four bedrooms, three 
baths, two fireplaces, three-car garage. 


Princeton Township, 536 
Rosedale Road. Taxes: $5,107. 
Listed, Weichert, $339,000; sold, 
Princeton Crossroads, $310,000. 
Closed August 30. 

This 33-year-old two-story home 
has four or five bedrooms, 2 1/2 
baths, fireplace, full basement. 


Princeton Township, 167 Poe 
Road. Taxes: $5,857. Listed, Peyton, 
$289,000; sold, same broker, 
$270,000. Closed September 4. 

Split-level colonial, two years old, 
five bedrooms, 2 1/2 baths, two-car ga- 
rage, in park-like setting. 


Princeton Township, 174 Clover 
Lane. Taxes: $4,761. Listed, Princeton 
Crossroads, $279,000; sold, same bro- 
ker, $265,000. Closed June 21. 

Ranch has three bedrooms, new 
kitchen with skylight, flower and vege- 
table beds in enclosed yard. 


Princeton Township, 248 Moore 
Street. Taxes: $4,059. Listed, Peyton, 
$260,000; sold, same broker, 
$247,500. Closed August 21. 

Stone Cape Cod, 56 years old, has 
six roo;1s, three bedrooms, 1 1/2 
baths, fireplace, full basement, and is 
convenient to town and schools. 


Princeton Township, 222 Shady 
Brook Lane. Taxes: $5,443. Listed, 
Princeton Crossroads, $250,000; 
sold, Weidel, $242,000. Closed June 
28. 

Bi4tevel home with nine rooms, four 
bedrooms, three baths, deck, and a 
changeable mother-daughter arrange- 
ment. 

Princeton Township, 244 Mt. 
Lucas Road. Taxes: $3,082. Listed, 
Firestone, $149,000; sold, Coldwell 
Banker Schlott, $145,000. Closed Au- 
gust 21. 

Small Cape Cod, 70 years old, two 
bedrooms, bath, fireplace. 


Trenton, 685 Lamberton Street. 
Taxes: $2,153. Listed, Century 21- 
Peter M. Doolan, $118,000; sold, Jay 
Robert, $110,000. Closed September 
11 


Brick Victorian, 108 years old, four 
bedrooms, 1 1/2 baths, three fire- 
places, full basement, finished attic, in- 
ground pool, cabana, near river front. 


Trenton, 623 Centre Street. Taxes: 
$1,158. Listed, Fox & Lazo, $59,500; 
sold, Century 21 Carnegie, $55,000. 
Closed September 19. 

Older, semi-detached, three bed- 
rooms, bath. 

Washington, 1 Barto Way. Taxes: 
$0. Listed, Richardson, $249,900; 
sold, same broker, $230,000. Closed 


_ duly 3. 


New construction, two-story colo- 
nial, four bedrooms, 2 1/2 baths. 


Washington, 9 Stratton Court. 
Taxes: $2,227. Listed, Gloria Nilson, 
$109,450; sold, Century 21 Carnegie, 
$103,000. Closed August 22. 

Townhouse, five years oid, two bed- 
rooms, 1 1/2 baths, corner brick fire- 
place, garden tub, on cul-de-sac. 


West Windsor, 2 Norfolk Drive. 
Taxes: $7,787. Listed, Weichert, 
$409,000; sold, Gloria Nilson, 
$399,000. Closed September 9. 

Five bedrooms, three baths, full 
basement, three-car garage, maid's 
or guest wing with bath on first floor. 


West Windsor, 19 Slayback Drive. 
Taxes: $5,489. Listed, Coldwell 
Banker Schlott, $269,900: sold, 
RE/MAX, $255,500. Closed Septem- 
ber 16. 

Four bedrooms, 2 1/2 baths, Fire- 
place, central air and vacuum, in- 
ground heated pool. — Joan Crespi 


This New House 


" elie: 
Wen our grown daughters decided to move in with us, 
we chose to stay put on our lovely rural 3 acres." 


"Rather than move, we worked with Dick Schroeder on our 
renovation. Starting with a small two bedroom cape, we 
expanded with an additional bedroom and a family room." 


"As the years progressed, our needs and activities changed. 
Gerri's father moved in with us. We wanted a pool for 
exercise, and we wanted more formal space for entertaining." 


"Dick and his associates solved difficult site problems and 
transformed the whole house - almost doubling it in size. 
Now we enter through a new, vaulted atrium. New windows 
shed beautiful, soft light throughout. And our new master 


together joyfully!” 
—Gerri & Arthur Sampson 


Schroeder Architects, has extensive experience in successful 
renovations, additions, custom homes, and commercial applications. 
Starting with your ideas for a dream house, we will work within your 
| budget to make those dreams come true. Whether you're looking for a 
simple expansion, or exotic Soho, Japanese, or Miami Vice styles. 
From your first meeting, you will feel our sensitivity to your wishes. 
We will secure zoning, supervise building, and help complete your 
project with ease. 


OPEN OFFICE DAY '91 


SATURDAY, NOVEMBER 2+ 9 am-2 pm 


q Come visit with us to discuss your Dream House or just enjoy our 
- exhibits & presentations. Refreshments will be served, and you'll 
_ receive a Beginner's Guide to Architectural Services. 


te 5 


suite over a 3-car garage allows 3 generations to live 7 


schroeder architects 
architects + planners + engineers 
68 south main street 
Cranbury, nj 08512 
609-655-9090 
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3, 4 & 5 bedroom executive homes 
from *234,990. 


© Sun-filled family room with fireplace 
@ Huge eat-in kitchens 

@ Splashy master baths 

@ On-site tennis & swimming 

Dir.: Via Rt. | — take Rt. 1. N. or S. coward Princeton 
to Scudders Mil! Road. East on Plainsboro Rd. to 
Scotts Comer Rd. then 2nd right into The Gentry. 


Prices subject co change without notice. Broker Participation Welcome. 
Permanent mortgage financing available to qualified purchasers. 


g 


THE 
GENTRY 


AT PRINCETON MEADOWS 


(609) 799-3196 
Sales Center open 10-5 daily. 


= Howco Residentiai Deveiopment, inc 
A Werk S OWNED SUBHOOARY OF T 48 HOWARD SAVINGS BANK 


UCENSED MEA. ESTATE BROKER 


OPPONTUMITY 


e FREE SEMINAR e 


ATTENTION HOMEBUYERS AND HOMEOWNERS 


Join us for an informative panel discussion on 
opportunities available in today’s: real estate market. 


TOPICS 


e Today’s affordable housing market 


SPEAKERS 


GUEST SPEAKER 
Local Real Estate Agent 


ROBERT S. ROTHENBERG 
Attorney at Law 
Rothenberg & Rothenberg 


MARK DENNEY 
Senior Loan Officer 
Royal Mortgage Corp. 


HOWARD R. STIPE 
President 

Premier Abstract & 
Title Agency, Inc. 


JEFFREY GITTERMAN 
Reg. Representative 
The Equitable 


¢ Legal aspects of purchasing 
and refinancing 


« Low interest rate mortgates 
¢ Refinancing opportunities 


¢ Protecting your investment with 
Title Insurance 


' e Mortgage protection and savings 
plans 


The seminar will be held at either location: 


Saturday, November 9th 

10:00 am - 12:00 pm 

Mercer County Library 
Lawrence Branch 


Saturday, November 16th 
10:00 am - 12:00 pm 
Princeton Meadows 
Country Club 


PLEASE CALL (800) 437-5700 FOR EREE RESERVATIONS 
SEATING IS LIMITED 


Continental breakfast will be served 


FURNITURE IN 
24 HOURS 


Offers: ™ Flexible Leases 
™@ Lease Purchase Options 
@ Furniture for Home & Office 
@ Vast Selection of Quality Furniture 
™ Personal Assistance at your Location 


Gniversal 


Furniture 
Rentals,inc. 


11th & Vine Sts. @ Philadelphia, PA 19107 
600 W. Dekalb Pk. @ King of Prussia, PA 19406 


1-800-966-4371 
1591 Hylton Rd. @ Pennsauken, NJ 08110— 


Joan Crespi 


s I was about to leave 
for an errand that would take me 
into Pennsylvania (I had to hurry 
for it was Friday afternoon and I 
had to be there before 4:30), I head 
the thud of a packet falling to the 
vestibule floor. The mail. Curiosity 
called me back. I tore open the en- 
velope from United Jersey Bank, 
annoyed that this would delay me. 
What could they want now? Then I 
remembered that today was Sep- 
tember 20: I had nearly forgotten 
the mortgage payment! But the 
mortgage was not due for two days, 
not until September 22. How could 
we be late now? What had we 
done? What was unpaid? 

“DEAR IRVING CRESPI/- 
JOAN S. CRESPI,” the letter read. 

“ENCLOSED IS OUR CHECK, 
NUMBER 077723, IN THE 
AMOUNT OF $376.49. THIS 
REPRESENTS THE BALANCE 
OF FUNDS THAT HAD BEEN 
HELD IN YOUR ESCROW AC- 
COUNT (we didn’t have an escrow 
account, I thought, my mother did 
in Chicago) FOR THE MORT- 
GAGE LOAN THAT WAS PAID 
IN FULL ON 090491.” 

I read the telling words of the 
letter again: “THE MORTGAGE 


‘LOAN THAT WAS PAID IN 


FULL ON 090491.” 

I was mystified. It was not even 
the sum of our monthly mortgage 
payment, $489. | 

The bank must be wrong, I 
thought. We have a 20-year mort- 
gage. It won’t be finished until 
April 22, 1992. Banks never make 
mistakes, I told myself with a be- 
wildered smile. But this time they 
had. 

“IT HAS BEEN A PLEASURE 
TO SERVICE YOUR MORT- 
GAGE NEEDS. IF YOU HAVE 
ANY QUESTIONS, PLEASE 
CONTACT THIS OFFICE. VERY 
TRULY YOURS, JOANNE 
GOOSLEY (was that what the 
florid signature said?) SATISFAC- 
TIONS DEPARTMENT.” And 
how! 

Even the date was wrong. For I 
had paid the mortgage on August 
26, the day after we had returned 
from vacation. Within the 10-day 
grace period. The bank would have 
received it in August, not Septem- 
ber. September 4? It coincided with 
nothing. I would —.honest Joan 
that I am — call on Monday to tell 
them. “T’ll bet they’ve never had a 
call like that before,” my husband 
was to say later.’ 

I read the letter again. “PLEASE 
BE ADVISED THAT UNITED 


JERSEY BANK WILL NO 
LONGER BE RESPONSIBLE 
FOR THE PAYMENT OF YOUR 
REAL ESTATE TAX.” But the 
bank had never paid or real estate 
tax; we paid it directly (and 
watched it nearly quintuple in 20 


The bank said our 
mortgage was paid 
in full, but they 
must be wrong. It 
finishes on April 
22, 1992. But banks 
never make mis- 
takes. 


years). Now I was sure that the 
bank was wrong. 

I spent some time trying to figure 
out whether, 20 years ago, we had 
begun our mortgage payments in 
May, or in June (1972) when we 
moved into our newly built house, 
and I decided that we had begun in 
May, for I remembered that my 
husband had complained that for 
one month we would have two pay- 
ments — rent and mortgage. If we 
had started paying $489 in May, 
that would mean our last payment 
would be April, 1992. 

Figuring that our last. payment 
would be April 1992, I had, in the 
spring of this year, begun a count- 
down: I knew that counting Sep- 
tember there were eight more 
months to pay on the mortgage. 

I knew the number intimately. I 
thought of it often. We would have 
our initial mortgage, plus our home 
equity loan, used to pay two college 
tuitions. (Although the kids had 
student loans and scholarships, and 
although each worked all summer 
to pay personal expenses, we still 
figured that it would cost us parents 
$40,000 to $45,000 a year to keep 
them in college. I was sewing holes 
in my underwear.) 


[: only we could make it 
through April, I had often thought. 
Yet at the same time, I was reluctant 
to wish away the months. How 
many would die in those months? 
How many would be diagnosed 
with disease? How many would 
suffer pain and heartache? The fu- 
ture, even a few months, was gray, 
unsketched. Could anyone wish for 
the future with impunity? 


Another Quality ee Howco Residential Community 


a = 


Superbly crafted duplex 
homes from $137,990 


© 5 minutes from Princeton ® Lavish master suite & bath 
* Gourmet kitchen Attached garage 
Walk to shops & more in Lawrenceville. 


| Village Court, 
Lawrenceville, N 

(609) 896-11 
Sales Center Open 
daily 10-5, 


Prices subject to chan 


without notice. Broker Participation Welcome. 
Permanent mortgage financing available to qualified purchasers. 


information center. 
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“This will be our toughest year,” 
I told the kids; i.e., watch it on 
clothes, shoes, other gear we pay 
for. “After April things will be eas- 
ier.” And in June our son would 
graduate. Only one tuition left. 

April, 1992. The whole family 
knew the month and the years. 
“When I’m 20,” my daughter had 
said. She would be 20 on April 1, 
1992. 

Banks are almost never wrong, I 
reminded myself as I drove through 
the green hills of Pennsylvania. 
This was one time the bank was 
wrong. But suppose — just sup- 
pose — the bank was right and the 
mortgage was PAID IN FULL. 
Eight months early. 

I grinned at the windshield. 

We should burn the mortgage. 
Wasn’t that what one did when the 
mortgage was paid? Only I wasn’t 
even sure now where the document 
was. 

Twenty years. My eyes grew 
moist. So much had happened in 20 
years. I suppose the most important 
thing was that the kids had grown 
up in the house we built for them to 
grow up in, and now they had left. 
Now our house looked like any 
empty nest, with pictures of the 
kids all over the living room. 

I let the memories come. Our 
kids had gone through the entire 
Princeton public school system, 
from kindergarten through 12th 

grade, had weathered surgery, 
croups, ear infections, bronchitis, 
pneumonias, had passed through 
Brownie cookies and Cub Scouts 
Pinewood Derbies, pediatricians’ 
appointments, loom weaving, 
baseball cards, car pools, birthday 
parties. Our backyard had seen its 
years of hula hooping, softball, tree 
climbing, and running under the 
sprinkler. The basketball hoop 
stood rusting, unused. Once there 
was a Swing Set in the backyard, but 
with the wood splintered and 
caved, I paid to have it taken down 
last year. We had planted rhodo- 
dendron shoots in the sandy patch 
along the fence where the sandbox 
that I built out of leftover siding 
had been. My son’s garden, where 
once luscious tomatoes and cu- 
cumbers grew and deer had tram- 
pled melons, was now unweeded. 
“Things rank and gross in nature 
possess it merely.” 

It was all in the past now. All part 
of the 20 years. 

In 20 years we parents had 
grown older, too. My husband had 
become gray, and so had I (color by 
Clairol). The skin was flabbier, 
showing wrinkles, the waistlines, 
well, a touch expanded. And our 
clothes from 20 years ago (yes, we 
sull had a few) didn’t fit any more. 
In 20 years his mother had died and 
mine grown aged. 

We had lost some trees — three 
mighty pines had died, and the 
hawthorn, and a maple, and a dog- 
wood that had been lovely with 
starchy pink flowers in the spring, 
and the huge apple tree that 20 
years ago the builder said would 
die in a couple of years is still by 
the patio, still dying, branch by 
branch, of fire blight. 

In 20 years other trees and 
shrubs had grown . The 
azalea bush I had bought, tiny, from 
a scout selling the bushes some 15 
years ago was now huge and had 
been transplanted to the back 
fence: it was much taller than I. 
Azaleas, pink and rose, which I had 
planted by the space under the car- _ 
port and had watched, year by year, 
as the bushes slowly crept up 10 
cover the open. 7, were now near- 
ing the top of the carport siding. 
(Moral: if you’re going to plant 
bushes or trees, do it in the early 
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years of your living in a house.) 

Constantly we had to prune 
back. The magnolia tree, once 
small, now great, grows under the 
overhang; the apple tree branches 
now easily drop fruit on our flat 
roof. And the deer have grown 
bolder: this year, poised gracefully 
under the apple tree on spindly legs, 
they nibbled at apples. 

I thought of the things that had 
needed to be done that, in recent 
years, there had been no money for. 
The patio glass doors needed to be 
replaced; the floors in the living 
and dining rooms needed to be re- 
done; and the bathroom cabinet 
mirror doors needed to be replaced. 
And outside we needed a gardener 
to tame and prune. 

Now we could do all of them. 


’ PAID IN FULL. 


But it could not be. The bank had 
made a mistake. 

I had left the erroneous letter, 
and its check, in the pile of letters 
for my husband. We would laugh 
over it, I thought. I did not even 
deposit the check in the account; it 
was not ours. PAID IN FULL? 

Maybe the bank had decided to 
forgive the last eight months of the 
mortgage? After all, we had always 
paid on time. We had never been 
delinquent. And I had read of loans 
that were forgiven near their end 
because it cost too much to collect 
them. (But I think that was in Ar- 
gentina.) 

Hurrying home, preparing din- 
ner, I all but forgot about the letter. 
But that night, I happened to men- 
tion to my husband, tired from a 
week’s work, “There’s the strang- 


est letter from the bank. With a 
check in it. Did you see it?” 

I brought him the letter, and he 
read it, and we both agreed that it 
was a mistake. He frowned. “Real 
estate tax? They never paid our real 
estate tax.” 

“That’s what I thought,” I said. 
“T'll call on Monday. Maybe the 
bank has decided to forgive the rest 
of the mortgage,” I suggested hope- 
fully. 

“Banks don’t forgive,” he said. 

Later that night, I hardly noticed 
as he came from his study with a 
sheaf of papers. “What was the 
number of the mortgage loan?” 

I went to check the September 
coupon, “208047-1,” I called. 

As I came back toward the 
kitchen, he said, “That’s the num- 
ber on the letter.” 


H. pointed to one bottom fig- 
ure on one of his papers: $3,431.53. 
“That was the balance at the end of 
1990,” he said. “Get the calcula- 
tor.” Hurriedly I did. I punched in 
the sum, divided it by $489. It came 
to seven and a decimal. 

The mortgage was paid. 

I stared at the figure on the sheaf 
of papers he held. I had made eight 
payments this year: principal, plus 
now-little interest. 

The bank was not wrong. 

THE MORTGAGE WAS PAID 
IN FULL! 

I still couldn’t believe it. I had 
been so fixed on April. “But why 
did we get $379.41 back? It doesn’t 
make sense.” 

“That’s what was left over,” he 
said. “Escrow, real estate tax, that’s 
just form letter boilerplate.” He 
looked at me, I at him. ““We own the 
house,” he said. 

We were incredulous. We kissed. 

We own the house? But not re- 
ally. There was still the home eq- 
uity loan — about $56,000. Still, I 


rejoiced. I threw a couple of my 
shabbiest underpants, showing new 
holes, into the rag box. 

We endorsed the check. “I'll de- 
posit it on Monday,” I said as he 
signed. Now we would not have to 
make a mortgage payment. “It’s 
like a $500 a month raise!” 

“But don’t spend it,” he said. 

“Why not? We need new patio 
doors, new floors in parts of the 
living room and dining room, new 
doors on the bathroom cabinets. | 
was thinking of getting new patio 
doors, $250 a door.” 

On Monday I called the bank, 
and the voice on the other end 
looked up our loan number. “That 
loan matured naturally on Septem- 
ber 4,” he said. “It was supposed to 
mature in April, but it matured on 
September 4.” 

“Matured naturally. What does 
that mean? I thought it was finished 
in April, too.” 

“Maybe you made some extra 
payments, some payments on the 
principal?” he suggested. 

“No,” I said. “Then I don’t 
know,” he said. 

“T don’t have to pay this Septem- 
ber coupon?” I asked. “You never 
have to make a payment on it 
again,” he said. I was stunned but 
still mystified. But never mind. I 
deposited the check. 

That night my husband said, “I 
think I know what happened. Do 
you remember when we built the 
house, we had a construction mort- 
gage, and the loan amount was 
smaller at the beginning? And the 
payments were smaller?” 

I remembered vaguely. I thought 
of how sloppily I had written the 
check at the end of August, in a pile 
of post-vacation bills. I had made 
the last payment on the mortgage 
and I hadn’t even known it! 

Today, I am waiting for the man 
who’s putting in the new patio 
doors. % 
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We Use Closet Maid™ 
Shelving 
Use the nationally 
recognized leader 


Don't SETTLE for imitations 


We Will Meet Any Written 
Competitive Estimate 


AUTHORIZED DEALER 


CLOSET 

MAID* 
FULLY INSURED 
(609) 443-8202 
(609) 654-1786 


Specializing in 
Wire Shelving « Wood/Wire Shelving « Custom Laminated 
Systems - Mirror Doors + Bath Accessories + Shower 
Enclosures - Bashel & Drawer Systems 
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HTEGRATED CABINET SYSTEMS 

10% OFF Reg. Price | FREE Estimates 
. . 

with any installed close! Expres ta0101 | EXPERIENCED 

1 per family 1-800-344-4537 
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NOT AT DEBORAH LEAMANN INTERIORS... 


if you are thinking about decorating, then consider that 
decorative window treatments is just one of the classic ingre- 
dients of interior design. Whether you are inspired by the 
charm of traditional, the inventive mixture of eclectic or the 
simplicity of contemporary, we can assist you when if comes 
to turning thoughts and ideas into decorative style. 


THE DESIGN STUDIO AT PENNINGTON 
250 S. Main Street * 609-737-3330 
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DEBORAH - LEAMANN 


INTERIORS 
Our Tassel-Free Location: 


921-9300. 


Princeton 


(609) 921-9300 


“MOST OF OUR CLIENTS COME TO US 
FROM THE MOST COMPELLING SOURCE OF ALL — 
AND IT’S NOT ADVERTISING!” 


IT’S REFERRALS, SATISFIED CUSTOMERS, REPEAT BUSINESS, 
CHILDREN OF FORMER CLIENTS (EVEN SOME GRANDCHILDREN)... 


33 Witherspoon Street 


CHENDERSON™ 


JOHN T 


REALTORS 


John T. Henderson, Inc. is the leading Realtor headquartered in Princeton by far. We were founded in 1953 and are now eight residential 
offices, a large Rental and Property Management Department (handling about a lease a day), a most effective Land and New Homes Office 
and a fully staffed Relocation Department (we are the oldest local member of RELO, the World leader in relocation). We offer an attractive 
Corporate Referral package. Please give us a chance to show how good we really are. Call our Relocation Director, Jane Kenyon at (609) 


Jane H. Kenyon 
Relocation Director 
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Unfortunately, prime unspoiled land has 
become harder and harder to find. Even rarer 
is the home thoughtfully integrated into this 
setting, a home that takes full advantage of 
the natural beauty. 

Pennington Properties founded its 
reputation on much more than the number of 
successful communities it’s developed. Each 
Pennington Properties home is built with an 
eye toward harmony, privacy and function. 
Each home has its own distinct character. 
And, each is part of a true neighborhood. 

We're still building beautiful customized 
homes where you'd least expect to find 
them... nestled in the country woods... 
Hopewell Valley has proven a haven for the 
quickly vanishing American Dream home. 
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Pennington Properties homes remain excellent 
investments at an excellent price. And, this 
uncommon value is backed by a solid developer 


with tremendous success in the Hopewell Valley. 
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AWARDS OF DISTINCTION 
Pennington Properties has won the nation’s 
foremost residential design competition, 
receiving the Best in American Living Award 
and MIRM from the National Association of 
Home Builders and the $.A.M. from the N] 
Builders Association. 

These award-winning, custom-built homes 
are priced from the low $400,000’s. These four 


to five bedroom homes boast impressive entry 


foyers, designer kitchens, luxurious master 
suites, and dramatic cathedral ceilings. 
Everything you've dreamed about, all tucked 
into some of the most desirable 
settings in the area. 


WE DON’T JUST BUILD HOMES 
WE BUILD NEIGHBORHOODS 


SURROUNDED BY 
SPLENDID WOODED 
COUNTRYSIDE IN THI 
HEART OF HOPEWELI 
TOWNSHIP. HEAVILY 
WOODED 2+ ACRI 
LOTS WITH CUSTOM 
HOMES PRICED FROM 


$405,000! 


CURLIS POINTE 


THE TIMELESS BEAUTY 
OF RURAL AMERICA IN 
HISTORIC PENNINGTON. 
CUSTOM HOMES ON 2+ 
ACRE LOTS WITHIN 
WALKING DISTANCE OF 
ALL AMENITIES OF 
PENNINGTON, PRICED 


FROM $414,000! 


MOUNTAINSIDE 
o 


ABOVE IT ALL 


THIRTEEN MINUTES 
FROM DOWNTOW 
PRINCETON ON TOP OF 
THE SCENIC SOURLAND 
MOUNTAINS. HEAVILY 


$405,000! 
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TWO-TO FOUR ACRI 
HOMESITES JUST 
MINUTES FROM 
WASHINGTON 
CROSSING STATE PARK. 
CUSTOM HOMES PRICED 
FROM $405,000! 


BROKER COOPERATION 
WELCOME 


Prices are subject 
to change 


Stop by at our 2 Sales Centers, or cal] for an appointment. Curlis Pointe and Mountainside Sales Center at Hopewell Woods, open Monday-Friday 9am~ 5pm and Saturday-Sunday I lam—Spm. 24 Elm Street 


Hopewell, NJ (609)466-9696. Hopewell Ridge and Pennington Crossing Sales Center at Hopewell Ridge, open Friday-Tuesday 1lam-5pm. Jacobs Creek Road, Hopewell Township Nj. (609)737-6928 
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